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New Dodge Six Revealed 
At Press Pre- View; Prices 
Will Be Surprisingly Low 


Automotive Plants in Detroit 
District Step Up Production 


New Steering, aadined Transmission, Doughnut ‘CADILLAC-LA SALLE 


Tires, Roomier Bodies, New Springs Sus- 
pension Are Featured 





Detroit, Nov. 9. 
newspaper men representing 
first, privileged look at the 
press, trade and public have 

As readers wi" recall, there were 
stories to the effect that Dodge was 
building a small four-cylinder auto- 
mobile for the alleged pw 
knocking the bottom from under the 
low-priced market. From Detroit, 
via suppliers’ grapevine telegraph, 


. 


Today, 


of | 


at a special press preview, 
some 300 publications had a 
new Dodge cars about which | 
lately heard so many rumors. 


N. A. F.C. TO DISCUSS 
LIBERAL EXTENSION 





OF CREDITS DEC. 6: 


| August 


and from Ligonier, Pa., where motor | 


car 
cover tests of experimental models, 
came reports that Dodge cars had 
been observed with individually 
sprung wheels. Still another of the 
rumors, which set the engineering 
fraternity agog, had it that the new 
cars would incorporate a wholly new 
principle of speed changing. and so 
forth. 

Coupled with the factory’s own re- 
ticence about giving out details, the 
rumors served only to fix the im- 


pression that Dodge engineers and | 


sales officials had something up 
their sleeve, but, for good and suffi- 
cient reasons, remained determined 
to choose their own time for telling. 
_ Now that a crowd of invited news- 
paper men have seen the new cars, 
the secret is out. Here it is—the 
new Dodge is a six. 

Shown at the press preview were 
five models—5-passenger sedan, 5- 
passenger -.salon-brougham: two 
coupes, with and without rumble, 


and an attractive convertible type | 


coupe. The chassis is 
very much so—without 
road clearance. 

The patented floating power en- | 
gine mounting has been further | 
refined for the new Dodge high- 
compression engine which develops 
81 horse power. 

“While the new car 
ventional clutch pedal,” explained 
Chief Engineer George Allen, “the 
driver may use our new automatic 
clutch which makes a perfectly safe | 
driver of a one-legged person, be- 


low-hung, 
sacrifice of 


has the con- 


cause it disengeges and re-engages | 


(Contnued on Page 2) 


TIRE DEALERS GROUP 
HAS INTERESTING 
CONVENTION PROGRAM 


Chicago, Nov. 9%.—In_ spite of | 
financial conditions the National | 
Tire Dealers’ Association has re- 


ceived e .vugh acceptances to assure | 
a record attendance at the annual 
convention which will be held at: 
Atlanta, Ga., November 14 to 16. 

An interesting program has been 
arranged. There will be a number 


manufacturers conduct under- | 


companies. 
ie allment debt probably represents 


Chicago, Nov. 9.—Liberal extension 
lof credit to the American wage 
earner and salaried employee, with | 
| the consequent revival of consump- | 
tion, will be among the topics upper- 
most for discussion when the Na- 
tional Association of Finance Com- | 
panies opens its annual convention | 
in New Orleans on December 6. 
The member firms of this organ- | 
ization, which specializes in the pur- | 
chase of installment paper, are pre- 
pared to lead the way to business 
|recovery by financing the sale ot 
j; almost anything from radio sets to 
Diese] engines and from electric re- 
| frigerators to factory equipment. 
“If post-depression experiences of 
other years are a criterion,” said 
| Milan V. Ayres, 
of the association, today, “we shall 
presently find ourselves producing, 
{selling and consuming more goods 
,of every description than ever be- 
fore, and American standards of liv- 
ing will step up another notch,” 
Mr. Ayres, who will address the 
| convention on “Depression Falacies,” 
| will cite facts and figures to refute 
}such statements as that the “orgy 
|of installment buying” involved the 
American people heavily in debt and 
|brought on the present economic 
| conditions 
He will show, on the contrary, that 
| the installment system has been do- 
ing its full part toward sustaining 
| business and that without its aid, 
| America’s retail sales volume would 
| have been reduced by many millions 
|} Of dollars with a corresponding cut 
in pay rolls. 





SALES IN OCTOBER 
BEST SINCE JUNE 


Slow but Steady Gains Hoes Been Noted in a Number 
Of Leading Plants; Steel 


Orders Increase 


Detroit, Nov. 


9.—Production 


in this city of motor 


| vehicle manufacture is slowly but surely creeping up from 
Detroit, Nov. 9.—Cadillac-La Salle | jts low point, which apparently came about the middle of 


| sales during the month of October Oc tober. Activity 
iran far ahead of any previous month 


since last June, J. C. Chick, general 
sales manager, announced today. 
Upsetting the usual tendency to | 
slow up at this season, Cadillac | 
forged ahead to an increase of 14.1} 
per cent. over September and | 
showed a substantial margin over | 
the preceding months of July and 


| 
“Our business has shown a con- | 





sistent improvement during the past 
two months,” said Mr. Chick, “and | 
|the fact that the last ten days of 
| October showed the biggest increase | 


{during the month, exceeding the last 


lten days of September 
cent., 


economic analyst | 


by 23.5 per | 
indicates an upturn in general | 
| business conditions.” 


‘CANADIAN PONTIAC 
ENGINES WILL BE 


BUILT IN CANADA  : 


|new dates, 


is still spotty, 


but the command is “for- 


eee eee ward.’ 


CLEVELAND ADVANCES 
SHOW DATES; ARRANGE 


FOR NEW LOCATION 





Cleveland, 
the 1933 Cleveland automobile show 
include both a new location and 
according to an an- 
nouncement by the Cleveland Au- 


tomobile Manufacturers and Deal- | 


|ers Association. 


It has been possible for the show | 


to obtain exposition facilities in the 


imposing building and annex for-| 


merly occupied by the Higbee de- 
partment store at Euclid Avenue 
and East 13th Street. This is in the 


| heart of Cleveland's theater and re- 


tail district and its accessibility is 
xpected to add greatly to the in- 


| terest in the 1933 show. 


Oshawa, Ont., Nov. 9.—Headquar- 
ters of General Motors of Canada, 
in Oshawa, announces threngh H. 


| 


| A. Brown, vice-president and gen- | 
| eral manager, that in future motors | 


! 





“The American people, even in 
their most extravagant days,” he | 
said, “have never been mortgaged | 


up to their ears to the installment 


Their outstanding in- 


less than 3 per cent. of the annual 


income of all classes of workers, and 


is only about half as much as what 


|}is owed on open charge accounts. 


(Contnued on Page 2) 


'WILLYS ORGANIZES 
PARTS DIVISION 


Toledo, O., Nov, 9.—Willys- Over- | 
jland Company has incorporated a/| 


for the Poutiac line of automobiles 
are to be manufactured and assem- 
bled at the plant of the company in| 


| Walkersville, Ontario. | 


This operation was not previously | 
performed in Canada, although the 


The 
result of the decision will be to in- 
crease the percentage of Canadian 
content in the Pontiac automobiles | 
made in Canada and to provde more | 
employ ment for Canadian workmen. 


SHARP CUT IN 


New York, Nov. 9.—A s 


}arena floor 
um, and there is available also space | 


The main floor of the store build- | 


ing affords in itself a larger amount 
of net display space than on the 
of the Public Auditori- 


on the same street level in an annex 
building, as well as-on upper floors 
of the store building. 


This structure was vacated by the | 


Higbee department store about a/| 
year ago, and negotiations were 
concluded with the banking and 


| Walkersville ‘plant has been turning | financial interests now in control of 
;}out motors for Chevrolet cars. 


the property to make it possible to 
hold the annual Cleveland automo- 
bile show in that location. 

Cleveland show dates for 


(C vontneed = on Page 2) 


G.M.SALESREPORT INDICATES — 


DEALER STOCKS 


harp reduction in the dealer 


stock of General Motors Corporation during the month of 
October is indicated in the regular monthly report of the 


corporation today. Sales to co 


nsumers in the United States 


during the month totaled 26,941 units, as against sales to 


dealers in the United States of 

Total sales to dealers in the ‘ 
United States and Canada plus 
overseas shipment during October | 
by General Motors Corporation were 


10,924 pmits. 
While these figures indicate a | 
sharp reduction in production by | 


the various units of the corporation, 





only 5,810 units. 


lowest carryover stock in recent 
automotive history. 


Retail sales by General Motors to 
| consumers during October, with the 
total of 26,941 units, compare with 
34,694 units during September, a 
decline of about 22 per cent. Sales 


O., Nov. 9.—Plans for 


} certain 
1933 are | 


The Ford organization has been 
running at about 1,000 units a day 
|} and plans to continue this rate. 
Plymouth is stepping up output 
and it is understood that this fac- 
tory has set a goal of 1,000 units 
a day, five days a week, to be 
reached within a short time. This 
company has dealer orders on hand 
for about 20,000 cars. 
| Chevrolet is going steadily ahead 
; and is definitely “spreading its ac- 
tivity to give employees the best 
break »ossible under present condi- 
tions. Pontiac and Olds both 1} ave 
increased activity within the past 
few weeks, and production at these 
plants will be gradually stepped up. 

Continental is placing orders for 
materials for its recently announced 
line in the lowest price bracket. 

Practically all the manufacturers 
| in this district are placing inquiries 
| Or are actually releasing orders for 
| materials. None of these is in as 
great volume as in somé previous 
| years, but loca) suppliers have been 
glad to get even the reduced busi- 
ness. The effect of automotive 
buying has recently been noted in 
the steel business, and there will be 
| further buying as the year wanes. 
Some of the parts makers here, not- 








ably the Briggs Manufacturing 
Company, have placed some ene- 
| couraging orders for steel for use 


in turning out bodies and parts. 

With the help of increasing auto- 
motive orders, the steel business 
should show some expansion, if a 
amount of help can be 
gleaned from other industries, par- 
ticularly the railway business, which 
has considerable necessary buying 
hanging over the market. 


TOLEDO REPORTS 
EMPLOYMENT GAIN 


Toledo, O., Nov. 9.—Fifty-one ma- 
jor plants, mainly automotive, added 
220) workers last week, bringing the 
total to work in the plants to 14,072. 
The previous week 388 were added 
in the fifty-one plants reporting to 
the Merchants ana Manufacturers’ 
Association. 

Nearly 1,000 workers have been 
added in the plants during the last 
month and the pay rolls are now at 
the highest point in two years. 





(Continued on Page 6) 


DODGE TRUCK SALES 
GAIN IN OCTOBER 





to dealers in the United States dur- 
| ing September totaled 23,545 units, 
as against 5,810 units in October, a | 














of well known speakers to address; new subsidiary, the Willys- Overland | 


it cannot be denied that the corre- 
the désegates and many problems | parts Corporation to handle sales | 


sponding reduction in dealer stocks | 


Detroit, Nov. 9.—Sales of Dodge 
trucks following the upward trend 





peculiar to the tire dealers are tO|of the company’s parts production.| was well worth forgoing heavy out- | | decline of about 75.7 per cent. Sales . ; ; \ 
come up for open discussion. The| This business previously had been put at the present time. As the| to dealers in September also re- ane Seperne Se, Ce eoeeney — = 
program as it now stands is as fol- | |handled by Willys-Overland, Inc.,| result of this production control it | corded a decline of 11,149 —_ the Sasha. Selle ctas air teal ales ae 
lows: |sales subsidiary for Willys-Overland | is believed General Motors dealers | August total, indicating that ¢ @ £0- Dodge Brothers Corporation. 
Monday, November 14 |cars and trucks. will enter the new year with the duction in ——_ — has oa Gememetelial. cer deliveries te 
10.00 a. m., welcome to Atlanta, | pect ans ™ Dodge dealers for the week ended 
Hon. James L. Key, mayor; response oe g October 29 exceeded the truck vol- 
Total sales in October to dealers 





ume recorded for the preceding week 
by 13.6 per cent. Not included in 
this accounting is a fleet of fifteen 
one-half ton pick-ups ordered by the 


and opening of convention, Presi- 
dent Martin J. Parry; appointment 
of committees, resolutions; prelim- 
inary discussion and explanation on 


in the United States and Canada, 
plus overseas shipments of 10,924 
units, compare with 30,117 units in 
September, or a: decline’ of about 
63.6 per cent. 


HOW DOES THE N. B. M. A. WORK? 


Read Mr. Mowry’s Article on Page 4 This Issue 


















(Continued on Page 8) (Continued on Page 6) 
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New Dodge Six Revealed 
To Members of the Press 


(Continued from Page 1) 


of its own accord, as the foot 
throttle is closed or opened. 

“Of course, the new Dodge has a 
transmission,” continued the com- 
pany'’s engineering head, “though 
you might not think so the first 
time you drive the car. The trans- 
mission gears, all of them—even the 
reverse gear and reverse idler—are 
cut with new-formula helical teeth. 
Such speed changing as becomes 
necessary is done through mere 
fingertip pressure, by a single, small, 
silent gear selector 
on the transmission main 
Shifting is utterly quiet and the car 


collar moving | 
shaft. | 


Of course, there is free wheeling, 
hydraulic brakes with the new cen- 
trifuse . brake drums, hydraulic 
shock absorbers, safety-plate glass 
and all closed bedies are wired for 
radio. 


to use the latest super-balloon, 
| doughnut or airwheel tires as stand- 
ard factory equipment. Front axle 


steering mechanism have been spe- 
|cially designed to that end. 


eral sales manager of Dodge Broth- 
ers Corporation, 








and running gear details, and the} 


FINANCIAL NEWS 


TIMKEN BEARING 
Canton, O., Nov. 9—Timken Rol- 
ler Bearing Company has declared 
the regular quarterly dividend of 
25 cents, payable December 5 to 

stock of record November 18. 
Timken Roller Bearing Company 
reports for quarter ended Septem- 
ber 30, 1932, net loss of $444,807 after 
depreciation, Federal taxes, etc. 
This compares with net profit of 


. | $199,903 or 3 cents a share on 2,411,- 
The new Dodge is the first car | 


638 no-par shares of stock in preced- 


jing quarter and net profit of $357,- 
|676 or 15 cents a share in Septem- 


ber quarter of previous year. 
For nine months ended September 


|30, 1952, net loss was $27,286 after 


As to prices, A. vanDerZee, gen- | 


declared that the | 


is just as smooth in first, second or | new prices will be surprisingly low. 
The preview given by Dodge of- | 


reverse as it is in high.” 
Among the Dodge 


free from squeaks, also a 
steering gear in which the drag link 
moves parallel to the front axle in- 
stead of parallel to the car 

Another of the many noteworthy 
features of the new car is the lib- 
eral use of anti-friction bearings of | 
a new type; these are needle roller | 
bearings in which the anti-friction 
members are slender steel rollers | 
often no thicker than an ordinary | 
pencil lead. The ease with which 
the new Dodge is steered is ascribed 
to the 1 use of | such bearings. 


HARBORD, ROBERTSON 
TO SPEAK AT A. S. M. E. 





MEETING IN DECEMBER 


New York, Nov. 
noted leaders of American industry 
are on the program of the annual 
meeting of the American Society of 
Mechanical Engineers to be held this | 
year from December 5 through to 
9%. Gen. James G. Harbord is to be 


the speaker at the banquet at the | 


Hotel Astor, Wednesday evening, 
December 7, and A. W. 
te present the Towne Iecture. 

Gen. Harbord as chairman of the 
board of directors of the Radio Cor- 
poration of America will have an 
unusually interesting message 
members of the engineering world 
The mere mention of one of the new 
and largest industries in the country 
brings up the question of its ability 
to absorb many of the unemployed. 
displaced by the development of 
machine methods in existing indus- 
tries. Gen. Harbord is a graduate 
of 
lege. He entered the army in 1889 
aS a private and rose in rank until} 
he became chief of staff of the A. E 
F. in 1919. He retired from the 
army in 1923 to become president 
of the Radio Corporation of Amer- 
ica 

A. W. Robertson, chairman of the 
board of directors of the Westing- 
house 
Company, and chairman by appoint- 
ment of the President of the United 
States, of the newly established 
Committee on Kehabilitation of In- 
dustry 
ture on the relation of economics 
and engineering. This lecture, to 
be given at 4.30 p. m. in the audi- 
torium of the Engineering Societies 
Building on Thursday, December 8, 
will be one of the main features of 
the meeting. Mr. Robertson is’ a 
member of the. American 


associated with the Westinghouse 
company since 1918 and has been 
chairman of the board since 1929. 
He is a director of many concerns 
both using and manufacturing | 
equipment, and is well able to dis- 


cuss the problem of equipment re- | 


placement in its relation 
nomical production. 


GOULD ALLEN HEADS. 
W. C. LIPE, INC., SALES 


Syracuse, N. Y., Nov. 
Allen has been appointed 
manager of W. C. Lipe, Inc. 
meke his headquarters in Detroit. 

Mr, Allen has spent many years 


to eco- 


in the clutch and transmissior busi- | 


ness, first with the Covert Gear 
Company, then as sales manager of | 
Fuller & Sons Mfg. Co., after which | 
he was for twelve years prior to 
their leaving Syracuse, N. Y., the De- 
troit representative of the Brown- 
Lipe Gear Company, 


innovations | 
are an improved spring suspension, | 
novel | 


frame. | 


9.—Two especially | 


Robertson is | 


to | 


Kansas State Agricultural Col- | 


Electric and Manufacturing | n 


, is to present the Towne lec- | 


Institu ; ; ‘ay 
of Electrical Engineers. He song mance | the automotive division of the 


ficials to members of the press will 
be followed by regional dealer meet- 
ings and showings in thirty-one key 
| cities. 


TO HEAR SAFETY TALKS 


Bloomfield, N. J., Nov. 9—The 
November meeting of the Foremen’s 
Safety Club of Newark Safety 
Council will be held tomorrow night 
at the plant of the Westinghouse | 
| Lamp Company, Bloomfield. It will | 
| be devoted to the subject of lighting 
| for safety. Engineers of the West- 


| 


|poration reports for quarter ended 
September 30, 1932, net loss of| 
| $86,386 after depreciation, interest, 


| etc., 


charges and taxes, comparing with 
net profit of $2,820,390 or $1.17 a 
share in first nine months of 1931. 


HAYES BODY 
Detreit, Nov. 9—Hayes Body Cor- 


comparing with 
$82,730 in preceding quarter and net 


| loss of $106,260 in September quar- 


inghouse Company will give talks | 


‘and d demonstrations on the subject. 


NAF. T0 DISCUSS 
LIBERAL EXTENSION 


(Continued from Page 1) 
jt is the rankest fallacy to suggest 
that the installment system is even 
partially repsonsible for the depres- 
| sion. 
| “Today there lies before us a tre- 
mendous potential market for auto- 
|mobiles, radios, automatic refriger- 
jators, Oil burners, household furni- 
ture, air conditioning units and 
| Other articles of high unit value and 
| general convenience, and it only re- 
mains to liberalize consumer credit. 
“The finance companies just now 
are hampered ingtheir operations by 


OF CREDITS DEC. 6 


the failure of the last Congress to} 


pending 
made 


take favorable action on 
| legislation which would have 
|eligible for rediscount 
;eral Reserve Banks their notes, 
which are among the safest securi- 
{ties that can be offered. 

“We are hoping, however, that 
| Congress will soon make available 
j}the resources of the Reserve banks, 
land in this way release millions of 
{dollars for the purchase of install- 
ment paper. 
| thus opened up and normal buying 
resumed, factory chimneys 
again be smoking, the slack in em- 
ployment will be taken up and the 
nation will again enjoy a period of 
prosperity. 


PERMANENT LONDON 
USED CAR SHOW 


Washington, Nov. 9.—Tie 
chandising of used cars in London 
jis to be encouraged by the 
llishment of a permanent used car 
| show, according to a dispatch reach- 


Commerce Department, 


at the Fed- | 


| dates were greater synchronization | 


| of model announcements and | 


With consumer credit | 


will | 


mer- 


ter of previous year. 

For nine months ended Septem- 
ber 30, 1932, net loss was $269,713 
| after taxes and charges, against net 
|loss of $269,696 in first nine months 
of 1931. 


SPICER 
New York, Nov. 9.—Spicer Manu- 
facturing Corporation and _ subsid- 


jiaries report for nine months ended 


| tion, 


loss of 
deprecia- 


1932, net 
expenses, 


September 30, 
$612,672 after 
etc., 


| of $410,628 in first nine months of 


estab- | 


previous year. 
For quarter ended September 30, 
1932, net loss was $304,035 after 
above charges, against net loss of 
$136,757 in preceding quarter and 
net loss of $130,798 
quarter of 1931. 


RUBBER STOCKS 


New York, Nov. 9.—Rubber stocks | 
in London on November 5 totaled | 


42,114 tons, a decrease of 500 tone} 


from the preceding week. Stocks a 
Liverpool came to 57,311 tons, a - 
crease of 391 tons. 


CLEVELAND ADVANCES 
SHOW DATES; ARRANGE | 
FOR NEW LOCATION 


(Continued from Page 1) 
January 14 to 21. Factors bringing 
about advancement of the Cleveland 


new 
the dates of the national shows rel- 
atively late in January. 
new dates for Cleveland, the Cleve- 
land show will open the Saturday 
the New York show closes. 


local dealers in the month of Jan- 
uary, while taking advantage of the 
preponderant publicity im connec- 
tion with the New York show. 


| MISSISSIPPI LAW 


ON DEDUCTION IN 
LICENSE FEE STATED 


Jackson, Miss., Nov. 9.—Mississippi 


automobile owners purchasing 1933 | 
tags are entitled to a deduction of, 


10 per cent. if the car was regis- 


| tered in 1932, the state attorney gen- 
| eral’s office has held. An additional 


After the customary Used Motor | 


in May, 
it is 
con- 


is held in London, 
in the new motor center, 
to hold no further 


Show 
| 1933, 
| planned 


| ventional shows, but instead to make | 


lthe show a permanent merchandis- 
jing feature. 


|NEW COMMUNICATION.URGED 
FOR POLICE IN WEST VIRGINIA 


Charleston, W. Va., Nov. 9.—Equip- 
ment of the state police with mod- 


9 —Gould ern methods of speedy communica- | 


sales | 
He will | 


tion has been recommended to Cov, 
Conley by R. L. Osborn, supc>:n- 
|tendent of the Department of Pub- 
lic Safety. 

Mr. Osborn urged that “if 
i sible’ the next Legislature be asked 
to provide funds for the installa- 
tion of a teletype system connect- 
ling the fifty state police posts. Radio 
| equipment in all stat> police auto- 
mobiles also was termed by Mr. 
Osborn as “greatly desired.” 


10 per cent. for each previous year 
may also be deducted, providing the 
maximum of 50 per cent. is not ex- | 
ceeded, according to the opinion. 
A 1932 law authorizes the deduc- | 
tion, but there was some doubt as | 


to whether it applied to registrations | 


| made prior to 1933. 


REVIEW IS DENIED — 
MOTOR PERMIT CASE 


Washington, Nov. 9.—The question 
of the validity of a statute of the 
state of Maine requiring a non- 


| resident operator of a motor vehicle 
'to have a Maine operator’s permit 
|if the laws of the state of his resi- 


| reviewed by the Supreme Court. 


dence do not require an operating 
license, but exempting a person who 
has complied with the requirements 
of the state of his residence requir- 
ing operators’ licenses, will not be 
it 
decided November 7 in No, 400, 
Chandler vs. State of Maire. The 
court dismissed the appeal for want 
of a Federal question. 


Sr SPARKS from DETROIT 
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Chris Sinsabaugh—Detroit Editor 





HAT do De Soto dealers think about 1933? That’s 





net loss of! 


comparing with net loss | 


in September 


Under the | 


This is) 
expected to accelerate business for | 


what Byron Foy wanted to know, and when the presi- 
dent of a company asks a question it generally is answered. 
| That’s why a questionnaire went out to the dealership and 
the replies have confirmed some views of the executives at 
the factory. 

In the first place, the dealers say they are prepared to 
| double their business next year and that they already have 


| noted a favorable change in business affairs. Banking con- 

ditions are improved and most of the dealers think they 
| will be in better financial condition at the end of this vear 
than at the end of 1931. 


# 
YES, THEY SAY, the factory can help increase retail 
sales by spending more money on local] advertising, and they 
'also say that while buyers generally are asking for more time 
on time payment sales, they think twelve months sufficient. 
But, they add, an encouraging sign is that the number of 
cash sales has increased considerably over last year. 
Then, they discuss trends with the factory and opine 
| that the four-door sedan is the most popular type. Reading 
from left to right from there on, the order of popularity is 


the brougham, business coupe, rumble-seat coupe, roadster, 
convertible coupe, sport roadster and convertible sedan. 

And the vote is almost unanimous in favor of floating 
| power, automatic clutch, safety-stee] bodies, double drop 
| frame and hydraulic brakes, all of which, they say, shows 
oo Zeder certainly — - a eaneieel 


* * 


A COLUMN SC our, leat ties a trip to Akron, tells of 
Goodyear sending its test fleet of three passenger cars and 
three trucks to Litchfield Park. Ariz. On the face of it, this 
sounds like an ordinary news note, but it is far from that. 

There are twenty-two men in the outfit, eighteen of them 
drivers, and they go to Arizona for a five-month stay, in 
which time Goodyear tires will be put to the supreme test. 

Last year the fleet ground out 1,375,907 miles over Arizona 
| roads, and this winter it is expected that the monthly aver- 
age will be 144,000 miles, with a consumption of 630 gallons 
of gasoline and eleven gallons of oil per day. 

It’s like a colony moving. Wives of the drivers go out 
in advance and take the children with them. During the 
| winter the kids go to school in Arizona. This is the fourth 
winter at Litchfield Park and the expedition is in charge 
of John H. Greenleaf, who is credited with knowing nearly 
every tire dealer in the United States. 
ox 


* * 


ON ONE OF THE USED CAR LOTS in the vicinity of 
the Fisher Building we lamp a sign on one of the ancient 
and honorable vehicles, which is unique, to say the least: 
“Lousy with extras,” reads the placard, which is expected 
to get the name on the dotted line. 

ok 

REVERENCING the memory of the late Charles A. 
| Brownell, who helped make advertising history in Detroit, 
/members of the Detroit Adcraft Club stood in silence for 
thirty seconds at the organization’s last luncheon. And 


| ee President John Gaughen read the tribute to “Daddy” 
Brownell as published in Automotive Daily News, written 
by our own George eee 


* ok 


* 


THE DODGE PREVIE W, scheduled for today, will bring 
|into the limelight a veteran who started in the industry as 
advertising manager of Maxwell-Briscoe-Ernest Coler. While 
it has been an open secret in Detroit that Coler has been 
handling publicity on Dodge for Ruthrauff & Ryan ever 
since the agency took the account over, the public has not 
been told about it. 

We know our Coler 


* 


for we worked together on Motor 
Life and Jater Coler succeeded this commentator as editor. 
But that doesn’t account for all Coler’s service stripes. He 
at one time was advertising manager of Willys-Overland 
and for several years edited the Hudson Triangle when Win- 
ningham had the account. 
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Retail Salesmen—This Is Your Page 


This department is devoted to the interests of the retail sales divi- | 
Salesmen, this is your department. Automotive 


sion of the industry. 


Daily News wants you to get something from this department that will 





help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions, 


Dealers read this page. Give 


SALES CHARTS 


An original and ingenious means of keeping a check | 
on salesmen’s activities and of shoWing the condition of the | management and a good policy. 


us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 





HELP SALESMEN 





| had in a long time. Ou business 
|has shown a steady increase during 
the past three months, October be- 
ing the best month we have had in 
some time. l’ovember is starting off 
|even better, and we hope to round 
lout the year in good shape. I should 
| like to heartily recommend these 
| boards to any sales manager who is 
looking for’ some plan to pep up 
| his sales organization.” 
Jordan-Ivers Motor Company is, 
in point of years, the youngest Ford 
|} dealer in San Antonio, but only in 
|} years. From the very start it has 
|} ranked right out in front with other 
|dealers in selling automotive prod- 
| ucts, and today it is one of the lead- 
ers. Its success is based on good 





used car department has been inaugurated by the Jordan- | 


Ivers Motor Company of San 

This plan, which has been 
practice for some time, has proven 
unusuaily successful in bringing out 
the information required to carry on 
a business efficiently, and at the 
same time has increased the morale 


of the salesmen so that sales have | 


shown a consistent increase. The 
plan is explained by James J. Jor- 
dan, president of the firm: 


“In my office we have two sales: 


charts,” Mr. Jordan stated. “One 
of these is a day-to-day record of 
new car sales by each of the sales- 
men. Each morning when we have 
our daily sales meetings, each sales- 
man is required to step up and 
mark down on this chart the num- 
ber of new cars he has sold during 
the previous day as his name is 
called. 

“There is a space for each day of 
the mopth, and his results are 
plainly indicated after his name. 
Red chalk is used in marking down 
the number of new car sales, and 
each man is required to put down 
his own results. This plan has had 
a psychological effect on the sales- 
men in that, should they have a 


string of ten or twelve goose eggs | 


beside their name, they are so 
ashamed to see this bad record 
against the much better record of 
other salesmen that they put forth 
every effort to bring in some results 
so that they, too, may show some- 
thing accomplished. 


“There is something about this | 


plan that stirs the personal pride 
of. our salesmen more than anything 
of its kind we have ever used be- 
fore. Any one who will stop a mo- 
ment and go over the condition 
that exists will readily understand 
why it is so hard for a salesman to 
get up before all the other sales- 
men, officials and other employees 


and, with his own hand, show that | 


he has accomplished nothing during 
the previous day. Of course, there 
may be a few days when any sales- 
man will not get results, but when 
there is a whole row of goose eggs 
alongside a man’s name it becomes 
increasingly difficult to get up each 
morning and put down the ‘O.’ 
There are too many there who are 
likely to make remarks, or, through 
their very actions, will show that 
they are wondering what he has 
been doing all the time. 

“Our second sales board takes care 
of our used car sales. On this board 
is a column for the name of each 
salesman. The names are printed 
on cards and hung on small brass 


hooks in the position set aside for | 
Through this prac- | 
tice it is an easy thing to remove a | 


that salesman. 


salesman’s name and replace it with 
another, or make other changes, 
without marring the board. 


“In the second column are spaces | 


for used cars that have been taken 
in on trade-ins, and th-t are in the 
shop being overhauled and made 
ready for resale. No used car that 


is brought into our place of business | 


in * 


Antonio, Tex. 


| accessories and other parts of the 
;car have all been thoroughly in- 
| spected and approved, It matters not 
|if the car is only a week old, or 

if it has been around for a number 
|of years, it gets the same thorough 
inspection. It must meet with our 
approval before it is offered to the 
| public. 

“An example of this came up the 
other day. We had a coupe in our 
shop that had come in, and was 
claimed to be in first class condi- 
tion. Our mechanics looked it over, 


sale without any work but washing, 
greasing and polishing. But before 
placing a final O. K. on the job our 
shop superintendent decide.i to go a 
bit further. He checked the bat- 
tery, and then looked at the tires. 
He found the inner tubes patched, 
rotted and ready to fall apart. Here 
was a weak spot that might have 
caused us a serious loss of pres- 
tige had the car gone out with 
those old tubes in the tires. In- 
stead, they were replaced with new 
ones, and today that car has a sat- 
isfied owner. 

“To get back to the board. When 


they are placed in the third column 
on the board. This column rep- 
resents fifteen days, and there are 
fifteen little brass hoops within the 
'space, each representing one of 
these days. Each car is shown by 
/a@ small cardboard tag on which is 
|}written all the information neces- 


is hung on one of these hooks, and 
cording to the history of the car. 


period. This shows the car has becn 
in the place for thirty days and 
should be given more attention. It 
is costing the firm money in rent 
and miscellaneous overhead. The 
fifth and final column is for cars 
that are in the place for sixty days. 
This is vividly shown as the 
‘DANGER’ period. No car must 
stay in this column for any great 
length of time. It must be moved. 

“The cars are shown on the board 





who took them in. In some in- 
stanees there will be two or three 
tags on one hook. This would in- 
dicate that this many cars came into 
| the place at the same time, all 
through this salesman. If a car is 
repossessed, it is shown on the board 
}with a red tag. Otherwise white 
| tags are used. When there are very 
many red tags in the row after a 
salesman’s name, we begin to check 
up and see what is the trouble. Pos- 
| sibly he is not checking up on the 
| customer enough, may be he 

|making some flagrant promises, or 
| possibly he is too anxious to sell and 





is 


| than to make a sale that will stay. 
| Wnatever is wrong, we find out 
| what it is and take immediate steps 
| to remedy it. 
“Monthly are held 


contests in 


and it appeared to be ready for re-| 


the used cars come out of the shop | 


sary to identify the car. This tag| 
is moved along from day to day, ac- | 


“In the fourth column is another | 


opposite the names of the salesmen | 


is more anxious to get rid of 2@ car | 





is permitted to remain in the shops | which every employee in the busin- | 
for more than six days before being | ness takes part. For a used car that | 


ready for resale, and no car that is|is sold through the initiative of an 


taken in on a trade-in, or purchased | employee other than a salesman, we | 
is allowed to be offered | give $2.50, and if a new éar is sold | 


outright, 
for resale until it has been through | through the same manner we give 
the shops and has had the O. K. cf | $5. We also make suitable awards to 
our shop superintendent. |the salesmen at the end of the 

“I think this policy has had a lot | month. These are handed out at a 
to do in making our used car depart- | banquet, planned as soon after the 
ment one of the most successful) first of each month as is feasible 
parts of our business. We know that | with results of the preceding month. 
every used car we sell is in first class; “Personally, I am _ enthusiastic 


| Dealer Activities | 


DO eeeseerreneeenencreeaneviensenunetentanenesminnnnnanansinal 
} 

| CHICAGO 

| The appointment of four new 
| Dodge and Plymouth dealers is made 
|known by M. J. Lanahan, general 
manager of the Dashiell Motor 
Company, Dodge distributors in the 
| Chicago area. Two of them are in 
the city proper and two in the near- 
|by suburban territory. They are 
\the Royal Sales and Service, 1747 
| Milwaukee Ave.; Sherman Motor 
|Car Corporation, 5212 South Ash- 
land Ave.; 
Evanston, and George 
Highland Park. 


H. Koon, 
| & - 

Reo distributors, to new quarters on 
Michigan Avenue, automobile row 
is resulting in providing better ser- 
vice facilities, it is stated by Tom F. 
Hay, president and general man- 
ager. At the old stand across the 
street cars were received and dis- 
tributed in an open lot. Under the 


department is indoors, with nearly 
4,000 square feet of floor space util- 


ized, 
o + 


Distributorg and dealers in co- 
operation with various 
newspapers are staging a number of 
used car clearance drives to reduce 
their imventories as near the van- 





|advent of new car models due be- 
| tween now and show time. 


| ” . 7 

Through having sold more De 
| Soto cars than any other salesman 
in the entire national organization. 
G. G. Smitn of Evanston, just to 
the north of Chicago, was elected 
president of De Soto salesmen. 
Some 4,500 candidates were in the 
field in the contest, which extended 
over a three-month period ended 
October 15. 
fifty-one De Sotos, having a re- 
tail value of approximately $40,000. 


men, 


* * 


SEATTLE 


Back from their hunting trip to 
the headwaters of the Chelan are 
S. L. Savidge and W. O. McKay. 
They came back with a smile and 
something else, too. McKay bagged 
a four point buck that tipped the 
scales at 275 pownds; Savidge shot 
a five pointer that weighed 200 
pounds. They failed to get the 
bear they talked about, but with 
each getting a deer, the trip was 
very successful. 


y * 

Extensive improvement has been 
made in the lubrication department 
of the American Auto Corporation 
of Seattle by the addition of $1,500 
worth of new equipment, including 
latest type of electrical Holmes 
Universal auto hoist. The service 


of Tom Bennett, one of the capable 
and well known men in this branch 
of automobive work in the North- 
west. The lubrication department 
is also in able hands, R. L. Lahey 
being in charge. 





* * 


PORTLAND, ORE. 


M. O. Anderson, Portland zone 
manager of Buick - Olds - Pontiac 
| Sales Company, a subsidiary of Gen- 
|eral Motors, has announced the ap- 


Peacock-Chapman, Inc.,| 


Removal! of Thomas J. Hay. Inc., | 


new arrangement the entire service | 


Chicago | 


ishing point as possible. They are! 
concentrating their attack in this | 
| direction to clear their decks for the | 


Mr. Smith’s record was | 


Statistical experts figure his achieve- | 
ment provided a day's work for 3,600 | 


department of this firm is in charge | 





| Used Car Selling Prices 


Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 


of this paper. 
Cleveland, O. 
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d-De Luxe, c-Coach. cp-Coupe. ccp-Convertible coupe; b-Brougham, 
t-Touring. r-Roadster. v-Victoria. cab-Cabriolet. Where no distinguish- 
ing mark follows the price the car offered is a sedan. 


firm will continue to handle Buicks | 125 feet on Central Avenue and 190 
as before. | feet on Morris Avenue, Its area is 
43,000 square feet. 


Change in name and ownership 
of Wolfard & Bathrick, Inc., Ford| Foley Chevrolet Motor Sales Com- 
dealers, to the Wolfard Motor Com-| pany has moved its service depart- 
pany, has been announced by Cat- | ment to Plane Street and Raymond 
lin Wolfard, president and manager | Boulevard. In addition to the re- 
|of the new concern. John G Bath-| pair department there is a body shop 
rick has retired. The concern will |and Duco paint shop, as well as mod- 
remain in the same location, Grand! etrn facilities for greasing, washing 
Avenue and East Ankey. The|and simonizing cars. 


firm’s site is the oldest Ford loca- *“*« « 
: SPRINGFIELD, MASS. 


tion in the ‘city. 

Portland has been designated as|_ Philip J. Landry, formerly serv- 
(one of the three national distribut-|ice manager for Pynchon Motor 
| ing points for De Soto and Plymouth | 54les, Inc., has opened the Landry 
cars to De Soto dealers, according to | Suto Service m_ the Black and 
Arnold Reading, Northwest district | Orange Garage, 240 Columbus Ave. 
manager. Mr, Reading is secretary- He was formerly with the Stoddard 
treasurer of the newly formed ecor- | Motor Car Company and later as- 
poration through which the ware- sociated with A. W. Barttro before 
housing will be handled—Portlana Joining the Pynchon organization. 
Motor Warehouse, Inc. |He will specialize in Lincoln and 

“ - | Ford work. 
Wallace Bros., Inc., is now the new | °? 
Stubedaker distributor, succeeding; W. R. Parsons, who has been iden- 
John K. Leander, Inc. Heuaing the | tified with tne automobile business 
firm is G. B. Wallace, one of the|in western Massachusetts for eigh- 
loldest Studebaker dealers in the| teen years, has been appointed dis- 
Northwest, having been active with | tributor of Cadillac and La Salle 
this line for fifteen years. With his| motor cars in this territory and has 
|brother he also has Studebaker | opened a sales and service station at 


agencies in Boise, Idaho, and Spo- | 603 Columbus Ave. Mr. Parsons 
kane, Wash. | entered the automobile business by 


* «# 6 |way of the old Atlas Truck Com- 
CAMDEN, N. J. 


Elmer F. Woods, president, Camden | 
Storage Battery Company, reports | 
| increased business since the firm 
| installed a motor analyzer. 


oa 7 


n 


os 





| nany. 


GREAT FALLS, MONT. 


Officials of the Fargo branch of- 
| fice of the Ford Motor Company 
* 6 @ |conducted a sales-meeting for — 
ers from all parts of north centra 
| NEWARK, N. J. Montana. The general sales pro- 

The building on the southeast} gram for the coming months was 
| corner of Central and Morris Ave-| outlined and activities of the last 
jmues, formerly occupied by the}season were reviewed. C. O. Ruud, 
Peerless Motor Car Company, has |pranch manager of the Ford Motor 
been rented to the Breamer Sales | Company at Fargo; T. C. Smith, 
Corporation of New York, dealer in leaien promotion manager of the 





running condition, that the finish | about these charts. They have done | pointment of Braley-Grahain, Inc.,| Hudson and Essex automobiles. A} pbranch office; C. H. Harmon, man- 


has been repelished and made at-| more for stimulating interest among |as Pertland dealer organization for| two-story salesroom 


tractive, and that the upholstery, | our salesmen than anything we have 


| Pontiac sixes and Y-cights, This 





(Continued on Page 6) 


and garage 


| compose the building, which fronts 
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|if they’ve been doing us any g 


EDITORIAL DEPARTMENT ' 
350 Hudson St., New York, N. ¥. Telephone CA nal 6-1000. | to know about it. 

Alexander Johnston, Editor. William C. Callahan, News Editor. ‘ , _—_ms 
Statistical Department (registrations and spe:cificaticns), P. J. Robas, statistician Battery men- manufacturers and 
Sueieoseing, Sepeatenent, A. Benson Carleton, technical editor. Merchandising Depart. | dealers alike—are faced with a good | 
ment, Charles § ack, editor. Art Department, John Bauerfeld, director. , ive 
Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, many problems today that they - 
Telephone Trinity 2-8500. Contributing editor. John C. Wetmore | got to fight together. Therefore it’s 
ee just as important for the dealer to 


know what the manufacturers are 
doing toward making better busi- 


Not Permanently Cheap ness for us all as it is for the man- 


HATEVER accusations of national failings may be | ufacturer to know what the dealer | 
brought against the United States, few commentators |! 9978 ‘© keep a shirt on his back. 
ould vent to call us “cheap.” We hav ° | Now, the fundamental evil we all 
would venture to call us “cheap. e have made mistakes | nave to face, and fight, today is 
and we are paying for them, but our errors are rather those | the costly tendency to lower stand- 
of inflated grandeur than of penny-pinching. It might | by a I —s =— 
, i , > ‘ ° : Standards oO! selling aS Well aS iower 
well if we could learn a little more of the sensible meaning | standards of manufecturing. This 
of the term “thrift,” but even at that we do not want to 


A - : always happens when we let prices| 
become “‘cheap.”’ Our detractors abroad might at any rate 








familiar with the meaning of 


Mich 








go on the loose. When the manu- 


give us the benefit of having been liberal lenders, in fae |e tee ane “94 poy 
} me s- 





have you. 


opinions of our readers. They are 





flung wads of billions, even if we are playing Uncle Shylock | perate fellows always begin to “cut” 
now.by demanding our money back. their merchandise—to cheapen it 
During recent months there has been apparent in trade|—and of course that encourages 
a tendency by our people to look at the price first and be | Still lower prices. When a dealer is 
guided somewhat largely by that single factor in a purchase. | forced, by chan tae tee es ie a 
But surely there is an excuse for such an attitude of mind | fussy about the quality of merchan- 
among people who have been through thirty-six months of |dise he handles. Standards go to! 
the hard financial going that has befallen us. In many cases | ‘he devil all along the line, and so| 
Americans today must buy “cheap” or go without. We refuse —-— = these are things we all 
to believe that this has become any ingrained trait of Amer- | now. The point now is, what’s be- 
ican .character. ing done about it—and particular- 
We chanced recently to see a statement that was once ee manufacturers do- | 
7 rye, Ww: a E ao » ° li ? 
— William McKinley, then President of the United | “Now. some of the manufacturers, 
. ; . ; ;through their association, were} 
“I do not prize the word ‘cheap.’ It is not a word of | working to raise and maintain | 
hope, It is not a word of comfort. It is not a word of cheer. | Standards long before the current | 
It is not a word of inspiration. It is the badge of poverty. 
It is the signal of distress. Cheap merchandise makes cheap | 
men. Cheap men make a cheap country.” 
We can all profitably scan those words, as we look for- 
ward hopefully to a better time ahead. When our own efforts 
have brought back prosperity we shall find the old American | 
spirit of demanding what it really wants in the saddle, || 
instead of the present rather hopeless tendency of taking || 
what we must. 
Those who form the first line of our selling battle front | 
will do well to carry this thought always with them and to 
emphasize quality rather than price. Low price does not by 
any means always indicate a lack of quality, and surely the 
salesman helping to distribute the lowest price line can do a 
more constructive job by emphasizing the quality that he is | 
giving at low cost, rather than to make his fight on price. 


Automotive Daily News: You will 
note from the date line above that | 
aes > one of your ardent .readers, like | 
The Shows many others, is “wintering” down | 
« on the farm where the old art of 
S these words are written the opening of the national ‘a ae is agate becoming popu- 
: ° : Se ae ay ts is : ar for many of us. 
automobile shows is Just two months ahead, Alfred | What calle forth this immediate 
Reeves, the genial vice-president and general manager of | outburst is the story on page 2 of 
the National Automobile Chamber of Commerce, has this/|the October 28th issue of Automo- 


year taken on the job of presenting the national motor | ive Daily News relative to the Al- 
ton Railroad’s hardy pioneering | 


exhibitions. | spirit which prompted them to meet 
Unusual effort is going into the promotion of the shows | wholeheartedly the situation which 
this year. Thé endeavor is being made to have the automobile |has decreased their usefulness. The 
shows a constructive milestone on the pathway back to pros- | word “pioneering” is used advisedly. 
perity. The railways and other agencies of transportation fl goedlbed ferry yer yd 
: ‘ ; : Th oes - 3 : s: ‘o prep ; ; 
are contributing. The hotels are doing their bit to promote | to take the lead in: to go before to 
these important trade expositions, There is a general ten-|remove obstacles and prepare the | 
dency to realize that successful shows by the automotive | way for others.” 
industry will be reflected in general business. by A eras. Serene. a tae 
a ee eae : a as , and their traffic organizations are 
' In spite of a lean year the manufacturers are going to comparable to some of our dear old 
present products that will arouse public interest. America| Southern aristocracy, who have 
still is motor minded. The drop in buying motor cars has | been raised to have others wait on 
not been because people have not wanted them, but simply | *®e™ and who have been taught 
because they have not had the money to buy them or did not 
consider that their financial condition justified a purchase. 





| that their ancestors were well bred, 

| genteel and without a scratch upon 

. their social escutcheon, all of which 
Every one who depends on the automotive industry for is beautiful and true, yet in the | 

# livelihood can do something to help make the shows a huge |‘Veims of some of them there is a | 
success. Dealers and salesmen can see that every prospect | %#°® Of the blood of Daniel Boone, 
at least gets a suggestion that he visit the show. Distrik ig | ee ee asl 
. = , . ‘ : Stributors | tives there is a trace, at least, of | 

can see that their dealers and salesmen put their shoulders to | the spirit of such pioneers as James | 
the wheel. Jobbers should visit the shop equipment section | J. Hill. The next few years are go- | 
and certainly every shop manager should go to see what is | "8 % be “hard winters” for those | 
new in tools and materials to make his department more — whe wil na go before =a 
a “4 . n0ve obstacles and prepare the way. 
efficient. Every man in every play should be the motto, The railroads objecting to the! 


better acquainted with the N 


|} the Consignment 


OVEMBER 10, 1932 


In _ this 


D. MOWRY 
Manufacturers’ Association 


The semi-annual meeting of the National Battery Man-| Reid of 
be held 


in Cleveland, O., on 
is is a pretty good time to get 
. B. M. A.; to become more 
its various “committees”; to 


For, certainly, 
ood, or are going to, We want 





to make the job a lot more tough—| 


and a lot more vital. The machin- 
ery they set up to do this work is 
the thing we are interested in—be- 
cause this same machinery, with 
your co-operation, has got to go 
ahead and finish the. job pretty 
quick, or else... 


So let's tak> another look at this 
eight-year-old manufacturers’ asso- 
ciation. What are some of the N. B. 
M. A. committees whose work bears 
down on this question of standards 
within our industry? 


Well, there’s the Technical and 
Standards Committee, first of all. 
There's the Guarantee Committee, 
Committee, the 
Federal Trade Practice Conference 
Committee, the Uniform Cost Ac- 
counting Committee, the Data Book 
Committee and the Dealer Co-op- 
eration Committee. A lot of words? 
More ‘than that—each of these com- 
mittees is an active organization in 
itself, made of live, thinking men, 
working on specific problems for 
you and me. Let’s look at it that 
way. Let’s imagine that you, the 
dealer, and I, the manufacturer, 


| decided, for example, that any im- 
provement in quality, simplification | 





Mowry Explains Plans, Methods 
Of National Battery Mfg. Ass’n 


The following is the second in a series of articles by Robert D.| on the job, with instructions to re- 
Telephone CA nal 6-100 | Mowry, president of the Universal Battery Corporation, Chicago, and also) port their findings and suggestions 
| president of the National Battery Manufacturers’ Association. : 
| article Mr. Mowry outlines the workings of the association in behalf of 


| at some specified date. 

We'd have a right to fee] pretty well 
served if we were able to get O. W. 
| A. Oetting of the Globe-Union Man- 
ufacturing Company, C. A. Demp- 
|wolf of Carlile & Doughty, A. R. 
USL. R. O. Watkins of 
| Universal, H. D. Stanley of Emark, 
H. R. Harner of Eagle-Picher, lf. H. 
| Schubert of National Lead, W. S. 
| Becker of the Richardson ‘ompany 
jand K. Muther of Grant, to «gree 


| find out just what these committees have been doing—and |to all work together on these prob- 
what they can be expected to do in the future. 


jlems for us. Well, they did, and 

they're at it. That’s the N. B. M. A. 
| technical committee. What are they 
| doing? 

They're spending loc of ‘heir 
own valuable time ferreting out the 
|spots in the business of building 
|batteries where improved quality, 
Sane standardization and honest 
|}marking can be given a profitable 
| toe hold, and then they have to turn 
;around and spend some more of 
‘their time selling us the idea of 
accepting their recommendations. 
| That’s one of the fupny things 
| about this business. We get a group 
of high-powered men together, ask 
|them ourselves to diagnose our ail- 
}ments and prescribe the best medi- 
jcine their combined protessional 
skill can think up, and then, what- 
;ever they bring us, we treat like 
}eastor oil. Take the matter of uni- 
form marking of battery streps and 
containers, for instance. That step 
in the right direction was decided 
on eighteen months ago, and while 
some of the manufacturers who 
agreed on it are not goinc ahead 
with the idea, the important thing 
here is that they did agree on the 
idea, and will, sooner or later, go 
ahead with it. The important thing 
is that we have a real group of 
capable men constantly at work try- 


(Continued on Page 6) 


of manufacturing process or stand- | 


| ardization in making and marketing 


batteries we could bring about in 
the industry would be to our mu- 
tual advantage and profit. Natur- 


ally, the first thing we'd do is put | 
| hurricane of cut prices blew along a group of technical experts to work 


In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
Open to every one’to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 





not necessarily ours. If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Railing at the Rails 





Alton’s plan are like that part of 
our aristocracy which omitted to 
teach the present generation that 
those ancestors responsible for these 
beautiful fields and their produc- 
tiveness in the sustaining things 


were born right on the edge of the | 


woods and first had to remove the 
timber and grub the undergrowth 


| before they could expect any boun- | 
| tiful yield. 


Many times the several freight as- 
sociations and rate making bodies 


| have been beseeched, petitioned and 


coaxed for consistent adjustineuts 


| which would permit the shipper to | 


orofitably market his _ products. 


| When the shipper overcomes everv 
| argument and even the carriers ad- 


mit the consistency of the request 


lon the specific article under dis- 


cussion, the reduction cannot be 
granted because to do so would “dis- 


| turb the general freight rate struc- 


ture,” and when this defense fails 
the carriers take refuge behind the 
Interstate 
The commission may have served a 
useful purpose when it was con- 


ceived. but at present its usefulness | 


consists" of the extent to which it 
forms an alibi for all the ineffici- 
ency, shortcomings and high-hat 
policies of the carriers. 

There was a time when the rail- 
roads were the life giving arteries of 
our industrial structure and our 
commerce. 
and traffic organizations objecting 


(Continued on Page 7) 


Commerce Commission. | 


The railroad executives | 


eee 
| COMING EVENTS 


NOVEMBER 
11-19—Glasgow, Scotland. Motor Show 
| 14-16—Atlanta, Ga. Nationa) Tire Deslers* 
| Association 
15-17—Houston, Tex. American Petroleum 
Institute Meeting 


| 1i—Cleveland, 0. Storage Battery 
| Manufacturers’ Trade Practice Con- 
| ference 
j 19—Charlotte. N. C. North Carolina 
Truck Owners’ Association, meeting. 
18-Dec. 4.—Paris, France. Aeronautical 
i] Show 
DECEMBER 
l- 2~—Washington, D. C. Highway Re- 
search Board, meeting 
2- $—Detroit. National Standard Parts 
Association Convention 
5—New Orleans, La. Association of 


Asphalt Paving Technicologists 


5- Sune _ Sem Annual Meeting A. &. 
M. E 
5-10—New York. Power and Mechanical 
igineering Exposition 
5-10—Detroit. Motor and Equipment 
Manufacturers Association, conven- 
tion, Hotel Statler 


| 

i 

| 5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association. Conven- 
tion Hall 

6- 8—New Orleans, La. 
sociation of Finance 
annual convention 


12-15%—Springfield, Il. 


National As- 
Companies, 


Automotive Trade 


Association annual convention, St. 
Nicholas Hotel. 
JANUARY 
j-14—New York City. Nationa! Automo- 
bile Show, Grand Central Palace 
j-14—San Francisco, Cal. Motor Car 
Dealers’ Association of San Fran- 
cisco. show. 


Los Angeles Motor 


7-15—Los Angeles, Cal. 
twentieth 


Car Dealers’ Association, 
annual show 


%-14—St. Louis. Automobile Dealers As- 
sociation Show, Midwest Terminal 
Building 

§—New York, N. Y. Society of Auto- 


motive Engineers’ Show, meeting. 
12—New York. Annual S. A. E. dinner, 
Hotel Pennsylvania. 
14-21—Newark, N. Newark . Automo- 
bile Dealers’ Association, show 
15-21—Cincinnati, O. Cincinnati Auto- 
mobile Dealers’ Association, show 
16-20—Brooklyn, N. ¥. Annual Show. 


16-23—Detroit. Highway and Building 
Congress 

21-28—Boston, Mass. Boston Automobile 
Dealers’ Association Boston Com- 
mercial Motor Vehicle Association, 
show. 

21-28—Detroit, Mich. Detroit Automobile 
Dealers’ Association, show 


22-26—Detroit. Annual S. A. E. meeting, 
! Book-Cadillac Hotel. 


| 23-Feb. 15—Cairo, Egypt. Internationa) 
| Salon. 
28-Feb. 4—Chicago. National Automobile 
| Show, Coliseum 
| 28-Feb. 5—Washington, D. C. Washington 
| Automotive Trades Association, 

show. 

FEBRUARY 


{-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Ground 

9-11—Springfield, Ul. Springfield Auto- 
mobile Dealers’ Association, show 

11-18—Kansas City, Mo. Kansas City Mo- 

tor Car Dealers’ Show. 

. 14—New York City. Chemica! Ex- 

position, Grand Central Palace 

| 20-21—Cleveland, 0. National Petroleum 
Association. 


27-Mar 
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able sound equipment are ndéw in 
production after two years of de- 
veleopment and testing. and plans 
call for delivery on several other 
; Sizes at an early date. 

This concern also manufactures 
| the Upp constant voltage D. C. gen- 
erator, which is designed as a power 
plant for electrical refrigerated 
trucks It can be used with any 
standard electrical refrigerating unit 
and operates from the truck engine 


ACHENBACH NOW ROYAL 
WINDSOR SALES MANAGER 


The Royal 
Company has 
the appointment of George W. Ach- 


D. C. and A. C. Generator 


Ability to produce constcnt volt- 

age at variable speeds is one of the 
features of the Upp combination 
D. C.-A. C. generator, for automobile 
radio ani other equipment opera- 
tion, now being manufactured by 
|the Whitaker-Upp Company, Kan- 
| sas City, Mo. 
This generator mounts under the 
| hood, is driven by the car engine, 
and produces both 6 volts D. C. and 
110 volts A. C. 

Both a D. C. and an A. C. arma- 
}ture are wound on the same shaft. 
The D. C. end of the generator is 
;of the shunt type, and, when run- 


FUNDAMENTALS OF ARC 
WELDING 


This is the fourth and final paper of a series on the basic principles 
of arc welding by D. B. Patterson, vice-president of the Harnischfeger 
Corporation, Milwaukee, Wis, 


' In this part of our series we will discuss the welding 
of various metals and particularly stress the vital reason why 
are welding is an important factor in the production processes 
of the modern era—product design. 


WELDING FERROUS METALS“ —— 
AND ALLOYS ing to be done on a particular alloy 


Windsor 
recently 


Petroleum 
announced 


When welding malleable iron use! metal, it is suggested that the |ning at 1,000 revolutions per minute 
& small diameter mild steel rod anc | operator get in touch with the|is so designed that it will generate |©mbach as sales manager 
low current. Weld intermittently | manufacturer of this metal. The|six to eight volts for charging the The Royal Windsor Petroleum 
and peen each bead. Anneal th>| manufacturer will be able to fur-|car storage battery. The A. C. end | COmpany is marketing Royal Wind- | 
welded section if it is to be ma- | nish detailed information on the|/is of the armature type, and, when | S0r motor oil through automotive 


| wholesale and retail channels. This 
| motor oil is packaged in two-gallon 
cans and retails at $1 per can. 


welding of such alloy metal, as well|running over 1,000 revolutions per 
minute, will produce 110 volts of 
lternating current and hold the 


voltage constant. 


This combination generator makes NONCOMPETITIVE BIDS 
| it possible to operate a 110-volt A. C. 
|radio in an automobile. ON TOOLS FORBIDDEN 

It doesn't make any difference 
| whether the engine is driven fifteen | 
|or fifty miles per hour, the output 
|of 110 volts A. C. remains constant. 
No governor or other regulating de- 
vice is used. All current control is 
within the generator. 

A sixty-watt model for automobile 
radio and a 300-watt mode! for port- 


chined. 

Manganese steel usually contains | 
12 per cent. manganese and not 
more than 2 per cent. carbon. It is 
tough, wear-resisting and cannot be 
macnined. 

High carbon steel contains 0.09 
per cent. to 1.65 per cent. carbon. It | 
has high tensile strength and low 
ductility. Wien weldinz with the 
metallic arc, peen the weld afie. 
each bead is laid, use the back step 
method and keep the work as cool | 
as possible. 

High speed steel contains chro- 
mium and tungsten. When welding. | 
handle as outlined above for high 
carbon steel. 

Nickel steel] contains 0.15 per cent. | 
to 1.2 per cent. carbon and up to 
3.5 per cent. nickel. It is tough and 
hard. When welding use low cur- 
rent and keep the work cool as 
possible. Nickel when melted in 
the electric are is very active in 
absorbing gas, and therefore nickel | 
steel] has a tendency to become | 
very porous when welded. 

Chrome nickel steel contains | 
nickel] and chromium, It is tough 
and hard. When welding proceed 
as outlined above for nickel steel. 

The so-called “stainless steel” 
contains 12 per cent. to 16 per cent. 
chromium and is weldable with the 
electric arc if carbon content is be- | 
low 0.35 per cent. When welding use 
manganese rod with reversed po- | 
larity, employ the back step method | 
and peen each bead. Other methods | 
are sometimes used. 

Vanadium steel contains 0.3 per 
cent. vanadium, is tough and resist- 
ant to vibratory strain. When weld- 





(Continued on Page 7) 


RUMBLE SEAT TOP 


Chicago, Nov. 9.—Machine Tool 
Distributors, Chicago district, has 
| been ordered by the Federal Trade 
| Commission to stop using its “Chi- 
cago Appraisal Plan” or any similar 
| appraisal plan, and to cease and 
| desist from adoption of any other 
plan whereby members suppress or 








The National Auto’Top and Man- 
ufacturing Company, Los Angeles, | 
Cal., is putting out a rumble seat 
top of interesting design. The top| 
is held in lace by one wing nut, 
which is released to lower the top 
after the occupants are seated. } 

Plenty of headroom is secured by | 
the use of a center telescoping stan- 
dard, giving easy access to the seat. | 
This standard is attached to the} ; 
upper edge of the rumble seat. The 


} 
} 
| 
| 
| 





ing use low current, employ the | top may be used with or without | : 
back step method and peen each | g back curtain, as it can be re-| 
bead moved without disturbing the over- | 
WELDING NON-FERROUS | head cover. Another feature is a 
METALS metal cross bow bracing, which 

Copper is best welded with the keeps the top tight. It is stated | 
carbon arc. Sprinkle borax along | that after the fasteners are at- 
the line of the weld, which has been | meee a ~~. can be = on 0} 

De ae - 7 : a on n three minutes . 

previously wet with water glass. | ae eee, N 4 R L S | d d 
Preheat areas to be joired and| The back curtain is held securely Ow ave ot aliida an 





use a phosphor bronze welding rod. | With fasteners at the top edge, while | 
Brass should be welded with car- a slotted metal band sewed in the | 
bon arc. It cannot be welded with | lower hem hooks over a pin in the 
the metallic arc on account of center standard, holding it firmly | 
vaporization of zinc. Use borax (as | '7 eee at the bottom. Such de- 
: . : sign offers no interference in lower- 
ed above under copper) as a|. 7 . 

outlined above . Ph ing or raising the top, as it is not 


flux and weld with a _ phosphor | a N 
bronze .or silicon manganese bronze | "ecessary to disturb a single fasten- 


For 14 years Argys Brothers have been Nash 
dealers at Salida, Colorado. They have made 


Pueblo, Colorado --- EXCLUSIVELY 


Motors could and 
would do anything 


Harnischfeger Book 
Tells How to Weld Well 


Harnischfeger Corporation, 4400 


West National Ave., Mulwaukee, 
Wis., has just issued a new catalogue 
called “Weld It Well.’ 


This fully illustrated boox on the 
latest developments in welding prac- 
tice and welder design c:'vers many 


interesting phases of are welding. 
Several pages are devoted to di- 
rect illustrated comparison of old- 


time practice and modern welding 
methods. 

A cross-section colored illustration 
covers the double spread in the mid. 
dle of the booklet. This ilbistration 
shows the insides of the P & H. 
Hansen electric arc welder and 
points out, with arrows and accom- 


panying captions, the poinis of ef- 


ficiency of the modern are welder. 
A cross-section end view is also in- 
cluded. 

An oscillograph record of are 
stability and are recovery. radio- 


graphs of welds showing strengths 
and illustrations of arc welding de- 
sign are some of the inieresting 
features of this new booklei 


restrict competition between and 
among themselves in bidding for or 
appraising used machinery offered 
in trade as part payment for new 
machinery. 


s Expand With NASH 













DICK A. ARGYS 
President of Argys Brothers 





put its dealers in a strong Competitive position. 


er to change its position. The curve | 7 ° . 
= is best welded with the|#t the back of the top, which ex- money. And are making money today! With an that is necessary to 
: ‘ | tends over the curtain, serves as a. lusive Nash fine li f li 
¥ . | aed and aie , exclusive Nash contract, a fine line of qualit 
carbon arc. Use low current and a) vic and gives added protection. r d y 


motor cars, and their modern methods of doing 

business, Argys Brothers have always obtained a 

big percentage of the new car busjness in their 

territory. The past three years, in particular, 

have been most satisfactory. And their share 
- of 1932 business is highly gratifying. 


Recently the Argys looked for new worlds to 
conquer—they wanted to expand with their prof- 


bronze rod. Peen beads while they 
are still hot. 

Nickel or monel metal can _ be 
welded with either the carbon arc) 
or the metallic arc with reversed 
polarity. The latter method is usu- 
ally employed. When welding thin 
gauge sheet or plate, back up weld 
with carbon or steel blocks. When 
welding castings preheat to a dull 


Curtain is equipped with two Pyra- 
lin windows. 


BATTERY GUIDE BOOK 


The Universal Battery Company, 
Chicago, has just issued a new edi- 
tion of its “Battery Guide,” a use- 
ful compendium of battery knowl- 








red heat. Build up weld in one : ; ; 
Pe somal aan 3 41) | edge. This book is designed to = a¢ 
ao — = supply the answers to every day itable Nash franchise. Asa consequence they 
pockets. Use a coated rod. | battery problems. It takes up elec- also assumed exclusive Nash representation for 
If the above precautions are ob- | — Soaiiesiee” aaa, a Pueblo. Actively in charge of the Pueblo deal- 


served and the operator proceeds | 
as in the welding of steel, good re- 
sults will be attained when welding 
nickel or mone] metal. 

Aluminum welding with the elec- 
tric arc is rather difficult, but can 
be accomplished after a little prac- 


ership is Dick A. Argys, President of the firm. 
A great admirer of C. W. Nash, Mr. Argys has 


often said that with a man 


Perhaps Nash 


lyte gravity, voltages, capacity rat- 
ings, charging and other matters of 
importance to battery users. The 
company will gladly send those in- 
terested a copy of this book. 


_— like Mr. Nash at the head 
of the organization and 


MOODY RETURNS 


tice. The sections to be welded . . 
should be backed up with copper Akron, O., Nov. 9.—R. M. Moody. the strong financial stand- 
sheets. The carbon arc with low| stationed for more than two years ing of the company, Nash 
current should be used. The sec-|at Yokohama, Japan, as production 


engineer of the Yokohama Rubber 
Company, Lttd., Japanese subsidiary 
of the B. F. Goodrich Company, has 
returned to the Akron offices 
Goodrich. 


tions should be preheated before 
welding, and as the welding pro- 
ceeds the curent used should be ‘re- 
duced. 

(If there is any quantity of weld- 


SPECIAL EIGHT 
128-inch Wheelbase 


STANDARD EIGHT 
121-inch Wheelbase 


BIG Six 


f | 
°" | 116-inch Wheelbase 


you should cast your lot. 


$777 to $2055 &. 0.8. factory 


ADVANCED EIGHT 
133-inch Wheelbase 


“Never, in the 14 years I have handled Nash 
products,” says Mr. Argys, “have I felt that my 
confidence was misplaced.” 


Dealer loyalty as exemplified by Argys Brothers 
is typical of the Nash organization. Nash dealers 
feel, and with good reason, that they are partners 
with a sound, 
company. They recognize the fairness of the 
Nash dealer policy, the liberality of the Nash 
franchise and the fact that the Nash line offers 
the motor car buyer so much more for his money. 


ably-financed and sympathetic 


is the organization with which 
For information 
about the Nash franchise, 
write the Sales Manager, 
The Nash Motors 
Company, Kenosha, 
Wisconsin. 


(4262) 


AMBASSADOR EIGHT 
142-inch Wheelbase 




















of the sales recorded for the corre-| tributor of Chrysler and Plymouth 
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TOLEDO REPORTS sponding period of 1931, pool busi- a bp ees ~ er oo MOWRY EXP LAINS ain ek ae an ae 
i counties, , ; . 

EMPLOYMENT GAIN 23356 oee oes ae ag ae oan cavenee hee} WORKING OF N.B. M. A.|'* tht vou cant get rich seting 


|} Plymouth cars sold by Dodge deal-/|for ten years. below cost. Therefore, one of the 
ers, amounts so far to 71 per cent. | ° first rules in any industrial code of 


(Continued from Page 1) lof their last year’s January-October | ATLANTA, GA. (Continued from Page 4) ethics is usually designed to prevent 


ries ’ 7 lume. John E. Smith, of the John Smith | ing to sell us medicine that’s going|@my manufacturer from demoraliz- 
oO of the factories have in-|V° ohn E. : an) 

ama hours of work, but the ma- Chevrolet Company, West Peachtree | to go the whole industry good. Can | %8 the industry by selling below his 

Street, has been appointed sub- | : tuations how it's goine te aime | manufacturing cost. There im- 

oo Vee going mediately enters in the question of 


jority are creating additional | oe 
; hairman in charge of the automo- 
to battle unemployment. Dealer Activities c 5 plify and tone up the dealer’s busi- | how the manufacturer arrives at his 


anies ‘ acturi shil- tive and electrical group of the At- : 
ee ae a llanta share the work ccmmittee. ness when manufacturers finally} cost figures. Does he add -in all 
dren’s vehicles and toys : a agree on what an honest battery| the overhead items he should, for 














ing workers because . (Continued from Page 3) APOL should contain, and how 13 should|/instance? Uniformity in the cost 
orders for Christmas — whl | ager, and B. J. Schmidt, field man | INDIAN IS be marked? Half your selling will| accounting systems of the various 
automobile makers are expected i: of the Fargo branch of the Univer-| The opening of Evans Motors,|be done right there. Your battle | manufacturers becomes essential to 
start large production of new models) -- Greait Company, and H. E. Ber-|Inc., as distributor for the Austin| with dishonest competition will be|any practical adherence to “thou 
in about two weeks. |rell, zone representative, were in| with the first showing of the 1933 | won right there. | shalt not sell below cost” rule. So 

: charge of the one- ~day meeting. Austin models, brought large crowds | Several years ago I headed an N.| the N. B. M. A. appointed a commit- 


DODGE TRUCK SALES | to the salesrooms after a barrage of|B. M. A. committee that drew up,/tee to study the various systems 
HACKENSACK, N. J. advertising quoting $295 for a new/and fought and owl — used by battery manufacturers and 

, ; _|automobile had aroused city-wide | into the records, a standard battery | to make recommendatio-.; for a uni- 

GAIN IN OCTOBER “on Deepen oy nena a | curiosity. The new company, which/ guarantee. The sanity of this step| form system. Mr. A. F. Strayer of 

| operated in an “Election’ Day Spec- | jeasedq the building formerly occu-|has been pretty generally recognized.| USL is the capable head of this 

Continued from Page 1) ials” sale this week with fair re- | pied by the Marmon factory sales More and more manufacturers are | group, assisted. by Mr. J. D. Wanvig, 

yas a : ’ | sults. They were Richard J. Brust, | | branch at 11th and Meridian Streets, | actively adopting it as the only|Jr., of the Gl8be-Union and Mr. J. 
United States Department of A8-| Inc., Bergen Auto Company, F. C. |is a branch of the Southern firm| guarantee that is really fair to the|p. Black of USL. These three men 


riculture, mostly for the _ forest} | Demarest Company, McCrane Auto | now taking about 75 per cent. of|consumer and the dealer. The N.|have compiled a tremendously val- 
B. M. A. guarantee committee keeps | uable mass of data available to their 








service. ’ | Company, Jacod & Demarest, Inc.,| the Austin factory output. 
Another sizable government sn. and F. A. E. Thorling. Inc., all of | . right on pounding 7 io manufacturers — in whose 
der for thirty-four Dodge six-cylin- | this city; Benjamin & Frey, Bergen- and won't let up until this standard | power it lies to make it profitably 
ys 7» s MINNEAPOLIS warranty is really universal. Mr. | effective. 


der sedanss is also reported by Gen-| field; Dean Discount Corporation, 


eral Sales Manager A. vanDerZee.! peaneck:; L. F. Jacod & Co. and the .-##ht hundred Chrysler, Dodge,|— T. Foote of Globe-Union Manu-| There’s another N. B. M. A. group 


The sedans are to augment the | pynwoody Company, Englewood. De Soto and Plymouth daelers of | fiicturing Company, Mr. H. A. Har-|that is doing a good common-sense 
personnel-transportation fleets of E 5 the Northwest attended a meeting | vey of USL, Mr. W. J. Sandman|piece of work, and that’s the data 
the government's road-engineering YOUNGSTOWN. OHIO }at the Minneapolis municipal audi- | of Advance and Mr. D. A. Parshall| book committee. It used to be that 
forest service and dairy divisions. ’ |torium, at which time they heard | of Parshall make up the guarantee|each individual manufacturer had 
In connection with deliveries Mahoning Motors, Inc., has moved! the Walter P. Chrysler broadcast | committee now. The fight they are |to compile car-battery data individ- 
made by Dodge dealers this year| from Rayen and Belmont avenues|and attended a preview of the new (carrying forward is personally im-| ally for his own dealers at a great 
up to October 31, Mr. vanDerZee to the automobile home formerly oc- | Plymouth automobiles. C. L. Jacob-| portant to every battery dealer in expense. This is done at one stroke 
points out that whereas deliveries | lcupied by the Wick Avenue Motor | son, director of sales of the Chrysler | the country, for ’til-kingdom- <come | now for the whole industry. A. R. 
of the entire industry for the past|Company, at Wick and Woodbine |Sales Corporation, Detroit, an-/ guarantees place an unfair burden jamniai 
ten 1 months amount to | to 57 per cent. avenues. Mahoning Motors is dis- ‘nounced the various programs. on your service and your reputation. (Continued on Page 8) 




















Cumulative New Passenger Car Registration Statistics, October, 1932 


Returns for today: Delaware, Michigan, Minnesota, North Dakota, South Carolina, Utah, West Virginia, Wisconsin 
In this table, 9 states 









































AUBURN GROUP _ CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP 
| 3 
States : . 5 ‘ 3 2 3 3 
il: 3 E eee 3 
as |6|lhlCU68 = > 3 > = a 8 3 
5 - x a & S 4 5 iz = 
Delaware | | 1 3 11| 15 | 67; 1| 68 | 7 38} 1 6 13 65 
Iitinois | 39) 39} 65) 91 62; 250, —(‘ié‘BY]SC«KT|~Ss—=“‘«‘iYCSC:*C“‘C‘é‘OSSY OCIS) ~~ 28) ~=S638|_——“(ié‘éaS|:~SSC*«‘éiCSCSC“‘éiQOY~SC*«éiOOT 
Michigan | 10 2 12] 34 40 44, s«i46 264] 761;_—SS—«i10 m| ‘75 13| «472 i9)— i! Cé‘AD 765 
Minnesota | 7 7| 24) 11 22) S| «iS 2] 381| 4) 385] 42) 2 369) 4 42 42 501 
North Dakota | | J 3 | 3] 22 28 | 70| ] 70| 5 | 64 3 7 79 
South Carolina | 7 7] 5 10| 16 25 il 258] 12) |} 221, 1 10) 16 259 
Utah | | | ones hoes maine tll ceaed til caren: isanites SM atnac tt maagticannns teense Lamune aaancasllamaenailll 
West Virginia | ‘5 | 5| 1 9) 27 57] 104] 207 2| 209 | 12 1153] 2) 17) 26) ‘2ii 
Wisconsin 9 9 19 15 14 85) 133] 264 3| 267 29 13 197, 4 37 48. 328 
Line Total Nl 77 2 }__—162 185 191 706| | __-2968 39 |__298 57,2188 48 280 393 
Group Total | 79 | 1244 | | 3007 | 3264 
Delaware, 1931 | | | | 10 1 21 32| 83 3 86 | 19 4 96 2 5|, 22 148 
Illinois, 1931 | 77 10 87 | 147 96 139, ~ 581[—«iGS]i1905, ~SSCi'T|SC*‘“‘i YC] SSCST7|_—S«é OOD 60; s«14i| 223 2070 
Michigan, 1931 | 22 2) 24] 80 72) 78, 44il 671] 1040 3| 1043 | 99 43, «934 18; ‘101 139 1334 
Minnesota, 1931 | _—_—8 2 10] 39 21 37/245) 342| i549) 2| 551 | 68 4 713) 6) 36, 70) 897 
No. Dakota, 1931 | 3 3| af 1) 8 21 32] «iG | Cl 77 | 5 13) Ss~*«SC 
So. Carolina, 1931 | 6 re 6| 21 7| 6S 119,217) 217 | 25| | 365 1 7) 30 428 
Utah, 1931 1 2 1 3| 3 5 CUSC(‘ié«iCS 23) —Ss«OB ] 58] 16 1 74| 1 4 6 102 
West Virginia, 31] 11 d 11] 43 26) 38 165 272| —«258 | 258 | 25 6 351| 2 17 50 451 
Wisconsin, 1931 __ ‘ 266 6 3 | 609 









Line Total, 1931 





6143 





















































Group Total, ’31| 162 | | 2748 | | 3898 | | 
__ HUDSON GROUP _ __ STUDEBAKER GROUP | WILLYS-OV’R’D GR’P NON-AFFILIATED MANUFACTURERS 
| | | 5 “ | x 
~ —| ' State 
oe . : | ‘ ge ig | Z ‘ 4 o& ‘ 3 5 : ; 3 i Totals 
% Ss | 3 Ze a | | = S| oa 3 > s = : = 5 
i 3 s [38 131 3 3 Se\ es 3 ¢ 2 g 3 ¢ | 3 2 
ta = = a“ | el] a = = in a tae o = = Zz = 
Delaware r ys tt « 6] 3 3 | 1 3~«C« 1| 170 
Illinois —i<iEC‘(‘ ZS O13 OT 1377 j0—C]UCt ‘a alClULMCUCULCTlCULLaCOSC“(‘ aT 2,979 
Michigan —| 95 12 107 | 5, 5188) — -—<  . —<— . | -— . | 2 -— =. oe 2,165 
Minnesota | S34 YS, 42000 17,6285 3| 38} | | 17, 16) 14, a TCS 
North Dakota [| 5. 5| | e ee ee De ee | 7 a 
South Carolina — 23 2 25 | } 4 2 6, 3 Ce ke. yD } 2 5| | aay 647 
tah = =€=—S—‘“i<—‘SYLSCTCCC 15 | | 4 3 sk a ae a 3 2 2 l 153, 
West Virginia | _ ~~ 39 ea 3 42] 1 21 , 5 , 27 | ___ 20 ae 21{ | i; _—s9 2) | 12 11 2! . 666 
Wisconsin | 35 4 39| 3 15 14 32] 45 1 46 | 3| 7 8 17| 9 4 i| 903 
Line Total 345 46 32; 188) 151 253 14 12 7 114! 51 109) 151 40 30 9,137 
Group Total | 391 | 371] | 267 | | _ | | 
Delaware, 1931 | 2 1 3 | | 6 6} 8 | 3 1; nn 8 2 2 9 2| 297 
Iinois, 1931 | 8786 123 | nl | 190[- 126, —«a4| sO SC«szaYSSC ‘CMTC 8 «155; 107/80 82] 5,412 
Michigan, 1931 | 117 4360 | 54 62 —isa]i (CYS CT 8D 17 35, 51|_ 82 12] (3,636 
Minnesota, 1931 | _16 12 28 | 6 | 62 68 | o)0UC«séi‘é’#CéCOSCOHCOUOC;]’CSCOC~‘R 41 29 1 37/30 16 9| 3126 
No. Dakota, 1931 | 2s SSC Seca 8 of ie@ 3  i9y Re ce A ee ee en 
So. Carolina, 1931] Ae ae ke oe So ee a a OR i eR ee ee 
Utah, 1931 | Oe en eR a ae Re a 
West Virginia, ‘31] 15 3 18] 1 21 22; #38 6fi;)0té«‘Y] 3 1 18 8 2 15 14 19 2] 1,169 
Wisconsin, 1931 | 20 2 arene neat — ae omen ene eer eee en eT 
















Line Total, 1931] 268 15,438 
Group Total, ’31 | | 385 | | 439 | 418 | | j | | 


*Not in production, 
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FUNDAMENTALS OF ARC 
WELDING 


(Continued from Page 5) 


as furnish or advise source of sup- 


ply of rod best suited for the work.) | 


HARDNESS VALUES OF METABS | 
ON SHORE SCALE 
Annealed Cold 

Or Cast Worked Chilled 


Lead 2-4 3- 7 ‘ 
Aluminum 3%- 5 6-12 ee 
Gold, 24 to l4curat 5 -25 24-70 eo 
Silver » 64-14 20-37 ee 
Copper 6 -8 14-20 ee 
Me atch ns 606s 08 8 -10 18-20 ee 
Babbitt metal ..... . «9 ee 
Tin Stsaveneers 8 -9 12-14 ee 
BMGMMMGE socccrccsce 8 © § ° oe 
eee 7 -35 20-45 oe 
Platinum oo @ om 17-30 ee 
Bronze, phosphor 12-21 25-40 ee 
Bronze, manganese. 16 -21 25-40 sé 
Iron, wrought, pure 16 -18 25-30 eo 
Nickel, cast . 13° -16 ; oe 
Nickel, wrought 17 (-19 35-40 ee 
Mild steel, 0.05 to 

0.15 carbon 18 -25 30-40 .* 
Iron, gray, sand 

cast 25 -45 
Tungsten (not duc- 

tile) @ -70 60- 70 
Iron, gray, chilled.. 50- 90 
Sieel, tool, 1% car- 

bon 30 «-35 40-50 90-105 
Steel. tool, 1 65", 

carbon 38 -45 90-105 
Steel, vanadium 30 «6-50 50-60 50-105 
Steel, chrome nickel 35 -50 40-60 60-105 
Sieel, nickel 25 -30 35-45 50- 90 
Sieel,, high speed 30-45 40-60 70-100 
DESIGN IN ARC WELDING 

Prior to the advent of arc weld- | 
ing. an engineer having to design a | 


tructure of a rather intricate shape 
had to utilize a casting with its 
many inherent disadvantages, as the 
cost of constructing such a shape 


out of steel parts and fastening them 
together by 
rivets would have been prohibitive. 

The fabrication of steel by means 
of arc welding means utilization of 
a material considerably cheaper 
than cast iron and, 
does not require carefully designed 
costly patterns and core boxes, 


which have to be stored and main- | 


tained at considerable expense. Cast 
iron, with its low 
and rigidity, 
to allow a greater factor of safety 
to provide considerable excess stock 
to compensate for the lack of uni- 
formity in the finished casting; that 
is. such defects as scale, flaws, sand 
and hard spots, blow holes, which 
are more or less unavoidable in the 
present-day foundry practices. 

Thus traditions cf design have 
made us accustomed to the heavy, 
bulky masses of cast iron so preva- 
lent in the machine designs of the 
immediate past. However, the great 
advances in the technique of form- 
ing, rolling and drawing steel into 
shapes, and especially the develop- 
ments of both gas anc electric weld- 
ing. have forced a readjustment in 
the relation of cast iron and steel 
as materials of machire construc- 
tion. 

It savors of overenthusiasm 
maintain that the forming 
drawing of steel or the welding of 
the same material will entirely re- 
place cast iron, for there is an eco- 
nomic factor in each instance, which 
determines what material is the best 


to 
and 


for a given purpose 
Nevertheless, with arc welding 
steel can be permanently joined 


with the same ease as wood is glued 
together. With a little ingenuity 
even rather complicated shapes can 
be welded together out of standard 
steel sections at relatively low 
cost. 
number of _ industrial 
ments it has been proven that the 
cost ot welding complicated shapes 


a 


ranges from %% cent to 14 cents 
per pound.) 
Briefly, the advantages of arc 


welded steel construction over cast- 
ings are as follows: 


1. Less work for the designer and | 


draftsman; a single sketch will en- 
able a skillful welder to satisfac- 
torily fabricate parts out of steel. 

2. The expense for patterns and 


means of screws and} 


furthermore, | 


tensile strength | 
requires the designer | 


,are welding is used will eliminate a 
ining which is required 
on average casting 
| smooth surface. 

6. All this means less manufac- 
turing space for a given output. 

| % Reduced cost of the finished 
product, as less material will fulfill 
the same function. 

The price of steel on the average 
is only 1/3 to 4 of that of equal 
weight of cast iron, yet steel is ap- 
proximately six times as strong in 
terision and has a rigidity about 2'% 








A smaller factor of safety can be 
depended upon in fabricated steel, 
as it is very uniform in structure 
and parts made therefrom will not 
break as readily as those made out 
of brittle cast iron. In other words, 
in the majority of instances, the arc 
welded product will be lighter in 





weight, yet stronger and more rigid, | 


and with all this will actually cost 
jless than the equivalent cast iron 
construction. 

To simply copy for are welding, 
designs found practical for cast iron 
construction or the joining of steel 
by means of bolts and rivets, utilizes 


|only to a small extent, the 
mental advantage of this new man- 
ufacturing process, that the joint 
can be made Stronger than the 
members or sections united. 

The shape of castings as finally 
| utilized hardly ever is determined by 


| considerations of strain and stresses 
| involved. Patterns are made to 
;comply with certain rules of thumb | 
| established by experience. It is rare 
|that a pattern does not have to be | 
|changed to overcome difficulties en- 
;countered in machining. Castings | 
of complicated shape may have to be 


(Continued on Page 8) 


DISPUTES OVER MASS. 
AUTOMOBILE INSURANCE 


to secure a| 


times greater than that of cast ivon. | 


funda- | 


"| Ahk ie ee (f 
| ON THE OTHER HAND | 
ereetennsesseersnennennsestenneneneneenatienenisdiinntenmamnmenl 


REVIVAL IN RAYON 
| Springfield, Mass, Nov. 9—A 
strong revival in the rayon industry 
has brought about increased activity 
in a number of Conr.ecticut valley 
establishments. Demand for rayon 
jyarn has been unprecedented, and 


yarn manufacturers are reported as 
| producing at top capacity. A trend 
toward higher quality rayon prod- 


and expectations of further price 
|advances are said to b* leading fac- 
|tors back of the sharp demand for 
|materials. Indications are that, de- 
|spite the low point reached by the 
rayon industry in the first part of 
the summer, operations for the year 
will equal or exceed those of last 
| year. 





Railing at the Rails 


(Continued from Page 4) 


| 
ito the Alton's plan are in reality re- 


| sponsible for the fact that the rail- 


} roads are no longer the backbone of 


industry. 
out onto the highways and byways, 


{in an automobile or a motor truck. 


|ucts is reported. Low dealers’ stocks | 
| livery 
|from Detroit to the customer 


It was entirely all right for the 
states and counties to build good 
roads as feeders for the railroads, 
but it is not all right when 
same gocd roads permit the 
of an automobile by 


de- 
truck 
in St 
Louis at a saving in transportation 
charges of 50 per cent. or more 
Much of the difference between rail 


| rates and truck rates is necessary to 


| Farr Alpaca Company of Holyol. | 


j}entered upon a revival in its rayon 
| production the middle of August and 


| is now employing about 1,500 in its | 


| mills and is still putting more looms 
|to work. Except for June and July, 
|this firm has had a good year in 
rayon. It is a large producer of lin- 
|ings from viscose and acetate yarns. 
| Production of high-grade celanese 
jlinings is sai@ to be increasing. 
| Rayon fabrics for draperies are be- 
jing continued in manufacture. 


OPERATES FULL TIME 
Holyoke, Mass., Nov. —Philip 
|Hano Company, Inc., of Holyoke, 
manufacturer of manifold books 
}and continuous manifolding 
has been operating its plant on full 
| time and overtime in some depart- 
| ments for several months. This 
j}1eecvery followed a season of poor 
| business during the first eight 
|months of the year and has been 
j;due chiefly to the personal efforts 
| and enterprise of the manager, 
ward Hano, 
to field activity, which included the 
appointment of twelve new salesmen 


|in New England in addition to those | 


| previously employed. Many f£0od ac- 
;counts have thus been added. 


TEXTILE EXPORTS HOLD 


Washington, Nov. 9.—Textile ex- 


TREBLED THIS YEAR Ports in the first nine months of 


Boston, Mass., Nov. 
|of Appeals on Motor Liability Poli- 
cies and Bonds, handling disputes | 
arising from enforcement. of 
compulsory automobile insurance 
;act, reports it 
2,423 cases thus far this year, 
|}compared to the 1,149 for all of 1931, 
or about three times the amount 
taken care of in any year since the 
|passage of the act in 1925. 

Indications are that the various 
;cOmpanies have been endeavoring to 


improve the status of this business | 
In | 


and to eliminate the bad risks. 
the consideration of 491 complaints 
the board, following the 
of hearings, Sustained the cancella- 
tion of policies by companies. This 


number compares with a total of 203 | 


a year ago. 
Im 194 other cases the cancella- 
tions of policies by the companies 


were sustained because the insured 
defaulted. The total of similar cases 
in 1931 was 105. Twenty-three can- 
cellations were sustained because of 
the default of companies and in- 
sured and the comparable figure of ' 


————— 


(From data obtained from a | 
establish- | 


9—The Board | 
the | 


has had a total of | 
as | 


holding | 


| 1932 held to 


declined 40 per cent., 
| Commerce Department. 
| ports during the January-Se “ptember 
period were valued $277 
|}a gain of slightly more than 1 
;cent, over 1931. Imports in that pe- 
|riod were valued at $181,728,000. 


at 


| $10,000 to $20,000 a year 


pay the $100,000 a year 
these same executives and traffic 
officials. In defense of these sam« 
railroad executives and traffic of- 
ficials it should be said, however, 
that they are tenacious, hard fight- 
ers, loyal railroad servants and in 
reality some of them are very good 
men who 
have been raised on the wrong diet 


salary of 


| These little $5,000 to $10,000 a year 


managers of motor truck transpor- 


tation companies have skimmed the 


cream from the freight traffic, and 
the railroads as a whole are not good 
encugh sports to admit defeat and 


‘that they have torn down their own 


forms, | 


Ed- | 
in devoting much time | 


the level of the cor- | 
| responding 1931 period, but imports | 
states the | 
Total ex- | 


7,024,080, | 
per | 


September textile exports, valued 
at $36,664,000, were 64 per cent. above | 
August and 21 per cent. chead of 
September, 1931. Imports, on the} 
other hand, valued at $20.006,000, | 
|were 40 per under 1931. 


cent, 





a year ago was forty-two. The com- 
plaints against cancellations were 
withdrawn in thirteen other cases. 

In 248 other cases where licenses 


were canceled the board, following 


hearings, found that the cancella- 
tions were not justified. Similar 
|findings a year ago totaled 160. 


There were, the report continues, 824 
{cases wherein the companies have 
|yoluntarily reinstated the reinsured 


| without any hearings or discussions. | 


| This number to 408 in 


1931. 


compares 





FLEET OWNER LISTS 


No. of men No. of No. of 

to see Auto- Vehicles 
OPERATORS Number of No. of (Mailing pieces motive Per 

HAVING Companies Listings required) Vehicles Contract 
10 or more 18,500 22,000 27,000 1,600,000 59 
100 or more 1,150 2,100 3,400 00,000 210 
1,000 or more 75 600 1,000 300,000 300 


cost of storing the same is elimi- 
nated. 
3. Changes are quickly made or | 


new designs readily developed at low 
cost, since standard cheap steel 
shapes are the basis of the design. 
No foundry delays. 

4. Inventory and stock parts can 
be materially reduced and losses 
through obsolescence can be held 
down to a minimum, as only a very 
small stock of structural steel shapes 
needs to be carried, which can be 
readily replenished from warehouses 
all over the country. 

5. Since structural steel 
are rolled to a hard, smooth surface, 
a little ingenuity in design when 


shapes | 





Lists that show the Name of the 


LISTS THAT ARE KEPT UP TO DATE 


Man to See and the total Number 


of Vehicles 


Each Local list is zoned, routed, alphabetically 


We can supply 


| 
| 
| 
| indexed, and vocationally keyed 


| 
| FLEET OWNER LIST CO. 


a local list for any Territory or a natienal Jist 


1817 B’WAY, N. Y. C. 








playhouse. The railroads are like a 
diabetic who will not take insulin 
because it is given hypodermically 
and is sometimes “habit forming.” 
Since our prosperity was turned 
from an aeroplane into a toboggan 
the “Presidents of Fifty Railroads’ 
declared at Chicago that they must 
apply to the commission for freight 
rate increases When these _ in- 
creases were finally presented they 


| hoped to disguise their 
|and bolster 


They have driven industry | 


| security 
these | 


;}one time 
It still is a “ 


| Sion. 


| Surance 
| bonds. 


railroads 
inefficieny, 
their bonds and. other 
It didn’t have the de- 
sired effect. Then the R. F. C. was 
formed with the shippers’ money, 
which is being pumped into the 
leaky old “backbone of commerce,” 
and we are told that unless railroad 
values are checked from 
further decline the insurance com- 
panies and big banks will be jeop- 
ardized. In spite of what we are 
told it is hard for some of us to see 
how a railroad bond, secured by 


dubious and suspicious, the 


securities. 


| obsolescence and inefficiency, makes 


any better paper dolls than an in- 
policy backed by railroad 
This much touted and so- 
“industrial necessity” was at 
the “national backbone.” 
backbone,” but not the 
nation’s backbone, and besides some 
of these transportation pioneers in 
the motor truck field have “worked 
over” these modern railroads and 
extracted the spinal cord, and in 
true surgical style they must have 
performed this minor operation 
while the railroads were under an 
anesthetic or asleep “or sumptin.” 

The carriers have no one to b’ame 
but their hard, high-handed policy 
and the delusion that their position 
was impregnable; that they were an 
industrial necessity and that every- 
thing they did had the approval of 
the Interstate Commerce Commis- 
One seldom hears a shipper 


called 


| Who is moving his product by motor 


were in the guise of a fund to pay | 


the interest on bonds and other ob- 
ligations on which some of the car- 
riers had defaulted. The commis- 
sion granted the increase and it 
passed on to the shipper as an 
emergency charge. This, too, at a 
time when everything was 
down except taxes and public utility 
rates. By this questionable pro- 
cedure, the cleverne ss of which is 


coming | 


transport complain that the high- 
Ways are misused; neither does the 
complaint come from the dear pub- 
lic, which is benefitted by lower 
transportation costs. It isn’t hard 
to understand where all the pres- 
sure comes from to regulate truck 
transportation, 

Now that all of the foregoing 
out of my system I want to take 
this opportunity of telling you how 
I appreciate Automotive Daily News, 
especially when I am so far removed 
from the scene of action 

F. K. 


is 


PAXTON. 
Bedford, Va. 













NOVEMBER 
TRUCK ISSUE 


Owners of 1,500,000 Business 
Vehicles Will Get the 


Issue of November 30 


Fleet owners having 10 or more vehicles. 
27,000 names, will receive the truck issue 
November 30. 


used, with 


such wide 


but 


| 





H. A. TARANTOUS, Bus Mer., 
Fisher 


333 No. 


Only Automotive Daily News can provide | 
extra distribution at no addi- 
tional cost to the advertiser. | 


If you want to reach not only those owners 
all exclusive truck dealers, 
bus operators, 8,000 passenger car dealers 
and important factory officials, 
issue with a page at $350; 
$175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


Automotive B aily News 


DETROIT OFFICE: Geo 
Building, Detroit, 
WESTERN OFFICE: Willard R. Cotton, Manager 
Michigan Ave., Chicago, Ill. 


Entire Machol list being 
copies personally addressed. 


use that 


important | 
half page at | 





350 HUDSON STREET, N. Y € 


M. Slocum, Manager 
Mich. 
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FUNDAMENTALS OF ARC 


WELDING 


(Continued 


altered to reduce high foundry costs 
caused by difficult corework re- 
quired for the molding. Shrinkage 
cracks or warping of the casting 
after machining necessitates cor- 
rection of the sections involved, just 
as repeated breakage during transit 
or operation calls for stiffening or 
strengthening of the parts. 

In the joining of structural steel 
shapes, rivets and gussct plates can 
be eliminated: the design can be 
greatly simplified and, as stated be- 
fore, the joint can be made stronge: 
than the sections that are to be con- 
nected 

The design of an are welded struc- 
ture or shape -permits accurate 
mathematical computation of strains 
and stresses encountered to safely 
carry the loads or fulfill the func- 
tions called for 

Naturally, a welded design will 
cause a change in the appearance 
of the structure or the product. A 
motor car of 1910 appears crude and 
absurd when compared with the 


beautiful stream-line effects in the | 
designs ef today: this is simply be- | 


cause the conventional inertia 
against anything new and revolu- 
tionary forced the pioneer manu- 


facturers of automobiles to imitate 
as much as possible the traditional 
appearance of the buggy. Yet, any 
design which on an_ economical 
basis fulfills 
reasonable factor of safety, creates 
its own conception of beauty. There 
is a vast difference between the 
clumsy contraption with which the 
Wright Brothers made their first 
flight and the graceful ships which 
carry the air mail of today. 

Arc welding is only a few years 
old: the constant and intense de- 
velopment of its technique in hun- 
dreds of industrial 
in the United States will force re- 
finement 
The common fallacy is to insist on 
too much welding. Correct design 
and careful consideration of strains 


its function with a| 


establishments | 


and balance of design. | 





from Page 7) 


and stresses involved will reduce 
this to a surprisingly small amount 
without impairing strength. 

For a start in redesigning for arc 
welded construction parts should be 
selected which are simple in shape 
anc can be made without compli- 
cated forming devices or holding 
fixtures, so that should an error 
have been made in the desicn it can 
be corrected without prohibitive 
costs. After some actual manufac- 
turing experience with are weld- 
ing has been gained on this, the 
next advantageous changeover will 
be on parts of complicated shape 
where expensive patterns are re- 
quired and foundry costs are high. 
'Next are such which a‘e difficult 
to machine or cause trouble through 
breakage or excessive wea’ 

The purchase of an are welder for 
a manufacturing establishment 
means not only the insta!'ation of 
a new machine tool, but more so 
the development of a radically dif- 
ferent and new manufacturing proc- 
ess, where careful consideration of 
the fundamental changes required in 
|design are a prerequisite {> obtain 
j}the great savings in matcrial and 
ilabor which can be acconiplished 
through a rational exploitation of 
| this new method. 

SPEEDS AND COSTS OF ARC 

WELDING 

The following tabulations are 
}averages compiled from papers pre- 
| sented at technical meetings, arti- 
j}cles published in contemporary 
lengineering publications and data 
| generously furnished to us. by 
friends utilizing arc welding in 
|their manufacturing processes. We 
have checked all of these very care- 
'fully, some with our own records or 
by actual test, others by compari- 


determining welding speeds vary 
from job to job and shop to shop, 


;nevertheless. the information given | 


‘can be relied upon to be rather 


econservative than otherwise. 


MATERtAL STRENGTH OF FUSION METAL 
(Metallic Are Welding) 


Ultimate 


Stress Strength 
OS Pe er re 45000 
Tension 45000 
Shear sina dueman kale 30000 
Tension & Shear ........ 25000 
Compression 45000 
SIZE ELECTRODE AND CUR- 


RENT TO USE 
The table below gives approximate 
amperes and size of electrode to use 


Plate 
Thickness Electrode Amperes 
is7inch ',-inch 20- 45 
'5-inch /--inch 45- 80 
Y,-7inch 14-inch 75-110 
L,-inch 's-inch 90-125 
3,-inch ‘y-inch 110-150 
'4-inch i»-inch 120-170 
54-inch -inch 140-185 

Economic pressure forces Ameri- 


can industries to constantly improve 
methods and processes of manufac- 
ture. Wherever iron or steel 18 
used as the basic raw naterial, arc 
welding has been adopted within the 
last decade as a production method 
ot broad usefulness. The economies 
of this process changed not only 
long established practices of design 
and construction. but also have 


caused elimination or substitution of | 


materials themselves. 


PETROLEUM OUTPUT 
INCREASES IN SEPT. 


Washington, Nov. 9.— Although 
the daily average output of motor 
tuels declined during September, the 
procuction of crude petroleum in- 
creased during that month*for the 
first time since April, according to 
the monthly survey of petroelum 
Operations, issued by the bureau of 
nunes 

The bureau's figures placed the 
September crude production at 65,- 
036.600 barrels, a daily average of 
32,000 barrels higher than in August. 
The daily average of production of 
Motor fuels, however, declined from 


1,083,000 barrels in August to 1,046,- | 


Maximum Allowable Fibre Stress in 
————Pounds Per Sq. In.———-—_—, 
Dynamic or 


Vibration Lifting Static 
Load Load Load 
5500 5500 15000 
5500 5500 15000 
4000 4000 10000 
3500 3500 9000 
5500 5500 15000 


;when welding various thicknesses of 
| plate. These figures will vary 
somewhat, due to the skill of the 
/operator, the location of the work 


oand the kind of weld to be made. 


Plate 
Thickness Electrode Amperes | 

‘,-inch s-inch 150-200 
74-inch ',-inch 175-250 
1 -inch ',-inch 200-300 
Above 1 -inch ‘14-inch 250-400 
Above l -inch Ps-inch 400-800 
Above l= -inch 34-inch 600-800 


To men of progress, the leaders of 
tomorrow, who will use their knowl- 
edge of this new manufacturing 
| process to maintain the ascendancy 
| of the products of American indus- 
tries in the marts of the werld, this 
material is dedicated. 

Detailed instruction on the oper- 
ation of any or all sizes cf P & H 
Hansen arc welders will be furnished 
if you will address the author. 


000 barrels in September, the state- 
ment showed. 

A decline in the indicated daily 
comestic consumption of motor fuels 
also was announced by the bureau, 


| which said the daily domestic de- | 


;mand during September was ap- 
proximately 1,122,000 barrels, or 8 
per cent. below the demand shown 
| for September, 1931. Exports of mo- 
|tor fuel in September were com- 
|puted to have been 91,000 barrels 
per day on the average for the 
j}month, an amount 15,000 barrels 
|higher than in August. 


| 
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son with data published by others. | 
While conditions affecting costs and | 


MOWRY EXPLAINS 


WORKING OF N. BM. A. 


(Continued from Page 6) 


Reid of USL, C. L. Feldtkeller of 
Solar and H. D. Wilson of Prest-O- 
Lite are the current data book com- 
mittee. 

Probably the most immediately in- 
| teresting committee of them all is 
the Federal trade practice confer- 
ence committee, .which, under the 
leadership of D, A. Graham of Red 
| Bar, drew up the “rules of the game” 
| that are going to be 
| the industry at the N.B.M.A. meet 
ing this November. The 
| this group summarizes and brings 
to life all the rest of the work we've 
been discussing. The rules it has 
drawn up are the means by which 
we can turn all this foundation 
work, building toward raised and 
maintained standards, into an ac- 
tual, profitable thing. 

Besides thee: activities there are 
others, viz.: Statistical, traffic, leg- 
islative, credit and collection, pub- 
licity, etc. Each handled by an in- 
dividually organized committee. 


Now the feeling I want you to get 

out of this conversation is that your 
manufacturers—in spité of a lot of 
misleading thingS we have seen 
| them doing in the last few years— 
| are actually organized and at work, 
| fighting the evils in our industry. 
|I want you to stop thinking of the 
|N. B. M. A. as four initial letters 
|that stand for something you've 
| heard about. Think of groups of 
real live men, organized and at work 
on problems that are yours as well 
|as theirs; the men I've named and 
!dozens of others. Realize that it 
|takes years of foundation work to 
| move the spirit of a whole industry 
like ours; and realize, and be glad, 
| that the Trade Practice Conference, 
| scheduled for November, is proof 
hat it has been moved. and that 
| the work of these men is about to 
| become effective. 

We get a strong picture of the 
importance of this work the moment 
we realize that maintained stan- 
dards will mean profit for every- 
| body. 

Do you feel better acquainted with 
|this manufacturers’ association? It’s 
essential that you should. Without 
your co-operation in the fieid all the 
work of the N. B. M. A. and this 
trade practice conference is going to 
|go for nothing. It’s essential that 


you know what we’re fighting for! 
and how important it is that you get | 
into that fight shoulder to shoulder | 


with the N. B. M. A. if together 
we're going to pull the battery 
industry back on the solid ground of 
g00d profitable business. Close co- 


operation between us is vital. Tire 
aealers are co-operating  splen- 
didly through their N. T. D. A. 


| That’s the sort of co-operation we | 


|need in the battery business. The 
|N. B. M. A. has its “Dealer Co-opera- 
tion Committee.” I want to tell you 
more about that later. Right now 
we can co-operate by thinking the 
Same way, by fighting for the same 
principles. 

Some manufacturers, individually, 
and all of us, in association, are 
fighting for better standards, hon- 
est quality, fair prices. Those 
things pave the only 
pathway to profit. Those are the 
things we want you to fight for. 

Get your own mind 9nd your own 
business policies made up to do 
business on a high quality, ‘air profit 
basis—that’s what we're all headed 


for, hell-bent, right now. We've 
'been “a long way on the wrong | 
way, but we're on the right way 


now’—and moving! 

The great Ruskin once said: 
“There is hardly anything in the 
world that some man cannot make 
a little worse and sell a little 
cheaper, and the people who con- 


sider price only are his lawful prey.” | 


But the people who used to con- 
Sider price only are considering 
value now—and the manufacturers 
who have been trying to get rich 
taking a loss have learned their 
lesson! 

You now have a picture of a rep- 


actively at work, starting the race 
in the direction of sound values and 
lair profits. The November Trade 
Practice Conference is going to “give 
| it the gun.” And any dealer who per- 
| sists in handling inferior merchan- 
dise is soon going to find himself in 
the embarrassing predicament of 
the racing driver pictured in a re- 
cent issue of Collier's. Under a 
Sketch of two cars, going like the 








submitted to | 


work of | 


permanent 


resentative body of manufacturers, | 


‘FLOATING POWER UNITS 
| READY FOR FORD MODEL B 


(fire Tit 


eo jltiliti 


Skinner Motors, Detroit, an- 
nounces that its floating power units 
are now available for replamements 
on Model B Ford cars. Automotive 
Daily News some time ago published 
the story that Skinner Motors had 
been licensed by Chrysler Corpora- 
tion to make and sell floating power 


units. 

The photograph of the Ford 
Model B engine shown herewith 
has been retouched in order to 


bring out clearly the manner of ap- 
plication of the floating power en- 
gine mountings. The dotted line 
from the front mounting at the top 
to the rear mounting at the bottom 
shows how the weight or mess of the 
motor is carried in baiance Such 
an imaginary line would bisect the 
center of mass of the motor with 
as much weight above as below. 
Accordingly with floatine power 
engine mountings, the entire engine 


'mountings of bonded rubber and 


TIRE DEALERS GROUP 
HAS INTERESTING 
CONVENTION PROGRAM 


(Continued from Page 1) 


five major trade recommendations. 
Adjournment for luncheon. 

2.00 p. m., “Business Ethics,” Dr. 
D. Witherspoon Dodge, D. D.; open 
discussion, dealers and local secre- 
| taries, : 
| Monday Evening 

7.00 p. m., dinner-dance and party, 
East Lake Country Club. 

Tuesday, November 15 


10.00 a. 





| Firestone Tire & Rubber Company; 
|New Low-Pressure Balloon and Its 
Future Use,” open discussion. Ad- 
journment for luncheon. 2.00 p. m., 

‘Ideas That Have Helped Me in My 
Business,” open discussion; 4.00 p. 
m., “Future of the Independent 
| Tire Dealer,” Frank A. Seiberling, 
| president, Seiberling Rubber Com- 
| pany. ° 





Tuesday Evening 
Entertainment by manufacturers 
}and local groups. 

Wednesday, November 16 
10.00 a. m., report of committees; 
| Advertising Standards for the Tire 

Industry,” John Benson, president. 
' American Association of Advertising 
| Agencies; “What My Local Is Do- 


| ing.” local secretaries. Adjournment 


for luncheon. 


Wednesday Afternoon 
2.00 p. m., reports of various com- 
| mittees and officers; treasurer’s re- 
port; resolutions committee; na- 
tional secretary’s report; nominat- 
|ing committee; nomination and elec- 
|tion of officers: nomination and 
election of directors. 
Wednesday Night 

7.00 p. m., grand ballroom, annual 
banquet and entertainment; guest 
of honor, William O’Neil, president, 
General Tire & Rubber Company; 
presiding, Martin J. Barry, president. 


} 


wind, but in opposite directicns, we 
found the words, “I don’t want to 
be a wet blanket, Joe—but that’s 
the second car we've passed that 
was going the other way.” 


is supported in perfect balance on} 


m., “Battery and Acces- | 


sory Merchandising,” P. B. Means, | s 
: | pany was sold to the Service Station 











steel, it is stated. This permits the 


engine to rock on its natural axis 
sufficiently to absorb its own power 
impulse. Power impulses from the 
engine are absorbed in floating pow- 
er mountings, and therefore reach 
neither the frame nor the tbody. 

Intermittent power impulses 
from the engine which are known 
as vibration, and which also result 
in body rumble, are comparable to 
an electric current. These vibrations 
will continue to travel or tclegraph 
so long as there is a metal-to-metal 
contact. With conventiona! engine 
mountings, irrespective of whether 
or not rubber is used, complete in- 
sulation is not always accomplished. 
The metal connections transmit en- 
gine vibration into the body, which, 
if severe enough, cause rumble or 
Ccrumming. The flow or power im- 
pulses is completely stopped or in- 
sulated from the body by the bonded 
rubber floating power mountings. 

These engine mountings have been 
Gesigned in co-operation with 
Chrysler engineers, incorporating the 
same fundamentals as applied to 
cars produced by the Chrysler Cor- 
poration. 

Installation approximates two 
hours. The motor is not removed. 
Even the hood stays on, and no 


| special tools are required. 


| the Muskegon Chamber 








}in 1928. 


SEEK TO RAISE $300,000 
FOR PURCHASE OF PLANT 


Muskegon, Mich., Nov. 9.—Through 
of Com- 
merce a movem’gt has been started 
here to raise $300,000 in a plan © 


purchase the Bennett Pumps Cor- 
poration and keep the plant in 
Muskegon Heights. 

The original Bennett Pumps com- 


Equipment Company for $2,700,000 
It was recently announced 
the plant would be moved to Penu- 
sylvania. Thomas B. Bennett has 
obtained un option to buy back the 
plant for $700,000. Approximately 
$300,000 must be raised to purchase 
the inventory and provide working 
capital. 

An exhibit featuring the original 
erease and o!] pumps manufactured 
by the Bennett Injector Company, 
predecessor of the Bennett Pumps 
Corporation, is now on display in a 
downtown building 


MEN OF MOTORS prefer the 
WOODWARD— ideal location In the 
heart of automobile row; near amuse 
ment center; quiet yet congenial 
aimosphere; modest tariff 


Koom with bath from $2.50 
Ownership- Management 


THOS. D. GREEN 








